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Illing & Mould 


Monroe Drug Co Jno. D. Patterson 
Assistant Secretary Stockwell has again resumed his work, after 
having been laid up for four weeks with a sprained ankle. He is now 
visiting the local Association at Sioux City, Iowa, after which he will 
return to Omaha to complete his work in that city. 
_ Mr. A. H. Alexander, of the National office, is in Philadelphia, work- 
ing under the direction of the Membership Committee of the Philadelphia 
Credit Men’s Association. 


Notes. 


A number of members of the Grand Rapids Credit Men’s Association 
met recently at the Peninsular Club. The object of the meeting was 
to arrange a campaign for new members. Secretary Merritt writes that 
the Grand Rapids Association will probably number one hundred fiifty 
members before January 1, 1906. 


Mr. R. O. Green, of Fort Dodge, Iowa, while in New York City, 
favored the.National office with a call. Mr. Green is anxious to have the 
Legislature of Iowa enact a bulk sales law. The Legislature meets Jan- 


uary 8, 1906. The National Bankruptcy Act has a strong supporter in 
Mr. Green. 


Mr. James H, Ritter, Chairman of the Membership Committee of the 
Philadelphia Credit Men’s Association, called on Secretary-Treasurer 
Meek a few days ago and arranged with the Secretary-Treasurer to have 
Mr. Alexander of the National office visit Philadelphia in the interests of 
the Membership Committee of that Association. 


Among the newly elected officers of the Cleveland Credit Men's 
Association we find Mr. Thomas P. Robbins, who has been chosen Presi- 
dent, and Mr. Kenneth R. Taylor, who takes up the duties connected with 
the Secretary’s office. 


Mr. Frank H. Randel, Credit Manager for the American Stove Co. 
and a member of the Cleveland Credit Men’s Association, spent a few 
days of November in Philadelphia and New York City.. Mr. Randel 
favored a number of his friends in both cities with a call. 


The delay in issuing the annual membership list of this Association 
is due to the strike of the compositors employed by the concern to whom 
the contract for publishing the list was awarded. 


Mr. John Sehler, of Brown & Sehler, of Grand Rapids, Michigan, 
visited the National office recently. Mr. Sehler is confident that the mem 
bership of the Grand Rapids Association will pass the one hundred fifty 
mark before many weeks. 


Mr. David S. Ludlum, Chairman of the National Committee o 
Investigation and Prosecution, recently spent a day in the National office 
Mr. Ludlum took up the unfinished cases of the Investigation and Pros 
ecution Bureau, familiarizing himself with the details connected with 
such cases. David has ordered a new sling, and something will drop 
before long. 


A Merry Christmas and a prosperous New Year to all the members of 
the National Association of Credit Men! 


The officers and committeemen of the Credit Men’s Association of 
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Baltimore gathered at the Hotel Rennert on the evening of November 
2, the occasion being a dinner given in honor of President Rosenaur. 
The affair passed off very successfully, being greatly enjoyed by all. 
Before the party broke up an informal discussion was indulged in, the 
topic being “The Next Convention.” Those present pledged to President 
Rosenaur not only their support to the carrying out of the Convention 
plans, but headed a subscription list for the necessary funds. 


“The Credit Man” tells a good story on a member of the Seattle 
Credit Men’s Association. It is this: 


“F. W. Baker, Treasurer of the Seattle Hardware Co., recently decided 
to visit a customer in a near-by town, whose remittances were unsatis- 
factory, so he told his wife the night before to wake him in time to catch 
an early morning train. The account was uppermost in Mr. Baker’s 
mind and he slept poorly. Early in the morning Mrs. Baker shook him 
by the shoulder and said: 

“Come, wake up! Day is breaking.” 

“Well,” muttered Mr. Baker, sleepily, “let him break. He doesn’t 
owe the firm anything.” 


Mr. L. J. Kadeski, of Quincy, Ill., has resigned as State Vice-Presi- 
dent. This is due to a change in the location of Mr. Kadeski’s business. 
The Defiance Garment Manufacturing Company, of which Mr. Kadeski 
is one of the owners, has located at 1120 Pine Street, St. Louis, Mo. 


Mr. George Fuchs, a valued friend of the National Association of 
Credit Men, has disposed of his interest in the Tampa Cigar Company. 
Mr. Fuchs was formerly a member of the New Orleans Credit Men’s 
Association, taking an active interest in the affairs of that Association. 
While located in Florida Mr. Fuchs has secured a number of members 
for the National organization. Mr. Fuchs is seeking a business connec- 
tion. 

The National office can supply a binder which will hold twelve num- 
bers of THE BuLtetin. Members who keep a file of THE BULLETIN 
will find the binder a great convenience. Its cost is $1.50. You should 
have one to start the New Year right. 


The newly elected Board of Directors of the Cleveland Credit Men’s 
Association met for luncheon at the Chamber of Commerce Club recently. 
After lunch, Mr. W. H. Findley, the retiring President, called the meeting 
to order in the library, when the following officers for the ensuing year 
were elected: President, Mr. Thos. P. Robbins; Vice-President, Mr. 
sy New; Treasurer, Mr. Fred. E. Pile; Secretary, Mr. Kenneth R. 

aylor. 

In the November BuLLetIN an item was printed announcing that 
on January Ist next a new dry goods house would open for business in 
Boston, under the firm name of John R. Ainsley & Co. Further details 
regarding the new firm have since been received. On December 3i1st 
Messrs. John R. Ainsley, Joseph G. Porter and James McCandlish will 
fetire from the firm of Brown, Durrell & Co., and together with Mr. 
Brent E. Johnston, now principal salesman for Brown, Durrell & Co., will 
buy the stock of merchandise of the Langley-Burr Co., transfer to be 
made January 1, 1906, and will succeed to their business at their old 
quarters on Chauncy Street. This business was established in 1859 by 
Lewis Coleman’& Co., followed by Coleman, Mead & Co, in 1883, and by 
Langley-Burr Co. in 1895. 


Application for a charter has been filed for the Memphis Credit 
en's Association Adjustment Bureau. The incorporators are John W. 
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Bailey, President of the Memphis Credit Men’s Association; J. M, 
Scruggs, W. E. Stansbury, W. I. Moody and Thomas Goodwin. The 
capitalization is $15,000. The Association will act as receiver and trustee 
in bankruptcy where its members are interested, and will transact similar 
business pertaining to insolvent.and bankrupt estates. A salaried man- 
ager will be appointed. 


Chas. E. Meek, Secretary-Treasurer of the National Association of 
Credit Men, while enroute to Cincinnati recently, stopped off at Colum- 
bus, Ohio. Mr. Meek was entertained by President Powell and Secretary 
Watson of the Columbus Association. 


The Credit Man’s Christmas Dream. 


The turkey was fine, the celery crisp, the soup hot, the wine the 
proper temperature, the log fire alluring. The Credit Man drowsily 
flipped the ashes from his cigar, and was almost persuaded that even the 
life of a credit man had its compensations. 

The firelight faded further and further away, when the muffled 
sound of footsteps in the snow, with a cheery “Here’s a box for you, sir,” 
attracted his attention. It was a peculiar looking box, the erpressage was 
paid, and bore the marking No. 41 Park Row, New York City. He 
opened it hurriedly and the first package to strike his eye was one neatly 
tied, trimmed with evergreen and immortelle. In it was a beautiful copy, 
perfect in type and alignment, of “A Permanent Bankruptcy Law, with 
the compliments of the 59th Congress.” 

The next was a solid looking package, something practical he thought, 


~ , Untying the blue ribbon a miniature “Adjustment and Collection Bureau” 


was seen, most ingeniously contrived, yet simple of mechanism. At one 
end sat a smiling operator with his hand on the lever, and at the other 
gold dollars poured out. 

Last but not least were forty-five volumes—editions de luxe—con- 
taining the bulk laws of every State of the Union, each with a voluminous 
. appendix of favorable Supreme Court decisions. On the title page, 
engraved in gold and ornamented by a scroll of silver dollars, is the 
following inscription, “DepicATED TO THE CREDIT MEN oF AMERICA” by 
the author, The National Association of Credit Men. 

Verily, a bountiful giver! 

A log falls, the sparks fly up and through a half open door he sees 
a banquet hall, rich in decoration and beautiful in appointment, suggestive 
of blue points, diamond backs, canvas backs, and all the joys of the 
“Eastern Shore.” The place is new, but the faces around him are 
familiar, and from the musicians’ gallery float the strains of “Maryland, 
My Maryland.” 

He is greeted by Lord Baltimore himself, although in his portly 
form, benevolent eye, kindly smile, and courteous words, there is much 
to suggest an old, old friend. As he is about to enter the banquet hall, 
all dazzled and confused, he is taken by the arm and hurried to one side 
into a room somewhat more familiar to him. Lord Baltimore addresses 
him of the white robe with perfect suavity: “two straights, and one with 
a lump of sugar for Apperson.” The first part of the order is set before 
him, and while the sugar is being crushed, the clock strikes with a jangle, 
and he awakes with a start, cursing Apperson for depriving of this 
one by not taking—“The same. F. M. G. 
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Chas. D. Griffith. 


Mr. Chas. D. Griffith was born at Marshall, Ill., in the year 1855, and 
resided there for a number of years. He received his education at the 
State University of Illinois. 

Through the house of Selz, Schwab & Co., of Chicago, Mr. Griffith 
made his entry into commercial life, of which he has proved to be an 
apt student. 

In 1888 he organized and was elected President of a corporation 
known as the Terre Haute Shoe Company. He continued with this com- 
pany for a number of years, or until 1896, when, owing to ill health he 


removed to Denver, Colorado, of which city he is now a prominent 
resident. 

Mr. Griffith is President and principal owner of the Chas. D. Griffith 
Shoe Company: Under Mr. Griffith's management the company has 
prospered, having lately added to its business a manufacturing plant, the 
first of its kind to be established in Colorado, 

Mr. Griffith was the second President of the Denver Credit Men’s 
Association, having been elected to that office in 1898. In 1903 he was 
elected a director of the National Association for a term of three years. 
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That Mr. Griffith enjoys the confidence of the citizens of Denver 
is best shown by his election to the State Senate from a district where the 
sentiment is strongly against the political party with which he is identified, 
At the first session of the Legislature after his election he introduced and 
secured the passage of an act regulating the sale of merchandise in bulk; 
in fact it was the first bill passed at the session referred to. Mr. Griffith 
is a director of the United States National Bank of Denver. 

Besides being a liberal contributor Mr. Griffith has heartily sup- 
ported every undertaking of the Denver Credit Men’s Association. 

Mr. Griffith has two daughters and one son. The latter, Griffith, 
Junior, was present at the last meeting of the Board of Directors of the 
National Association of Credit Men, and it was the unanimous opinion 


of those present that the young man is made up of more than one chip 
off the old block. 


Against the Repeal of the Bankruptcy Law. 


The Omaha Association of Credit Men invited its members to 
express their opinions on the subject of the Bankruptcy Act. About two- 


thirds of those replying favored a permanent law. The following letter 
explains itself : oF 


4 
Wricut & WILHELMyY CoMPANy, WHOLESALE HARDWARE, 
Omana, Neb., October 14, 1905. 
Mr. E. G. Jones, Secretary, Omaha Association of Credit Men, Omaha, 


Neb.: 


Dear S1r:—It should be continued if for no other reason than that 
it restrains the too zealous creditor who under the old system sat securely 
at his desk with the chattel mortgage in the pigeon hole, and with great 
satisfaction watched others who continued giving a line of credit and 
thus getting more deeply involved while at the same time making the 
chattel mortgage citizen the more secure. 

There is just as much to be feared from this individual and his 
brethren who are always prepared to slip out between two days and get a 
bill of sale, or swear out an attachment as there is from the dishonest 
debtor. The dishonest debtor tries to beat all of his creditors. The 
chattel mortgage attachment, or bill of sale specialist, tries to get all the 
creditors beaten but himself, which is a distinction with not a great 
difference. 

Under this present National Bankruptcy Law all creditors, big and 
little alike, receive in the language of our President “a square deal,” 
‘which we believe is good enough for anybody. 


Yours truly, 
F. B. HocHSTETLER. 


Credit Men Congratulate Jerome. 


CotumBus, Ohio, November 8, ’o5. 
William Travers Jerome, District Attorney, New York City: 
Please accept heartiest congratulations of the Columbus Credit Men's 


Association over your well-earned and fully deserved vindication 
re-election. 


H. M. Powe t,. President. 





Alfred H. Burt. 


Alfred H. Burt, President of the Buffalo Credit Men’s Association, 
and Chairman of the Legislative Committee of the National Association of 
Credit Men, is a native of New York State, having been born at Allen, 
Allegheny County, in June, 1864. Mr. Burt’s father, Dr. Alfred D. Burt, 
died in 1874, leaving a widow and three sons, the eldest of whom is the 
subject of this sketch. 


Through the death of his father Mr. Burt was, at the age of eleven, 





srg datas recat ee 


. 
i rl ph eng ei ph a 


paper main sg ret ran A as leet a ET. By 
PROT PRS cae oR SAT ips TRS REP on. 








SPs 


thrown upon his own resources, but by taking advantage of every oppor- 


tunity worked his way through school. At the age of sixteen Mr. Burt 
was appointed Assistant Postmaster at Friendship, New York, in which 
capacity he served for two years, at the end of which time he moved to 
Buffalo, entering the employ of Jas. Lutted, a manufacturing confec- 
tioner, as salesman. 

In 1891 Mr. Burt formed a copartnership with Mr. Jos. J. Sindele, 
and engaged in the manufacture of confectionery under the style of Burt 
& Sindele, continuing in the business until the organization of the 
National Candy Company, at which time Burt & Sindele became a con- 


9 


BaD pscetniea 
silt ifs A nina yt) 2 Ser 





me part of the largest confectionery manufacturing company in the 
world. ; 

Mr. Burt is now serving his fourth term as President of the Buffalo 
Credit Men’s Association, which organization he has been identified with 
since its earliest days. Mr. Burt has found time to interest himself in the 
affairs of the National organization, and has attended several of the 
annual conventions. 

Mr. Burt is quite a fraternity man, being a member of Washington 
Lodge, 240, F. & A. M., Kingston Chapter, R. A. M., Hugh De Payens 
Commandery, K. T., and Ismailia Temple, A. A. O. N. M. S., also Wil- 
liam McKinley Lodge K. of P., No. 399. 

In Mr. Burt a number of commercial organizations find a sturdy 
supporter, 


Mr.Burt is married and has an interesting family of one daughter 
and two sons. reeataniniliias 


Adjustment Bureau Experience. 

Secretary Watson, of the Columbus Credit Men’s Association, sends 
the following: 

“As an illustration of some of the diverting, interesting and amusing 
experiences in connection with the operation of an Adjustment Bureau, 
we beg to hand you a copy of a letter which has just been received. 

“Notice to call and settle having been sent out to all the debtors of 
an estate which we are handling, we have just received, on the reverse 
side of a notice, the following: 

‘A. R. Stewart, Trustee, Columbus, Ohio: 

Dear Sir :—I have filed my petition in bankruptcy, and Mr. Smith’s 

debt is scheduled there. | Very truly yours, 


R. H. Miier.’” 


The Night Before. 
"Twas the night before Christmas; The bankrupts were grouped 
The credit man’s snore At the foot of the bed, 
Could be heard for fully Every hair stood erect 
Half a mile from the door, On the credit man’s head. 


His dreams were of chattels, For he knew his conviction 
Bulk sales and the like, Of misdemeanor and crime 
When he noticed a crowd Would ring from his judges 
Coming straight down the pike. With each Christmas chime. 


They paused at his door, - But they were not so harsh, 

And pulled his latch string ; Though they had the plain right, 
“My gracious!” said he, ’Twas a Merry Christmas from all, 
“Some Christmas they bring!” And from all a Good Night. 


But alas for his comfort! When they’d disappeared 
They swarmed up the stairs, And left him alone, 

And filled his apartment You could hear his deep sigh 
In trios and pairs. And his blood-curdling groan. 


He cried out in his terror, The morrow was cold; 

“From whence do they come? As he put on his sweater, 

By George! they are bankrupts He said, “Lord, don’t judge me 
Whom I’ve put on the run.” As I’ve judged the debtor.” 


Go look on him now, 

He gives credit galore, 

And will sell a man goods 

Whom he turned down before. 
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Jay B. Pearce. 

Mr. Jay B. Pearce was born in 1859 in Trumbull County, Ohio, re- 
ceiving his education in the public schools of that county. 

At the age of sixteen Mr. Pearce entered the employ, as delivery 
boy, of McConnell Bros., general storekeepers at Mineral Ridge, Ohio. 
Mr. Pearce served this firm in various capacities for six years, when he 
was admitted to partnership, withdrawing from the same for the pur- 
pose of engaging in business at Niles, Ohio, where he opened a general 
dry goods and wall paper establishment, which business he disposed of 
in 1900, and two years later located at Cleveland, Ohio, where he organ- 








ized The J. B. Pearce Company, of which company he is now President 
and Treasurer. 

Mr. Pearce is Chairman of the National Committee on Membership, 
and serves the local Association in a similar capacity. He has some sur- 
prises in store in connection with his committee work. 

Mr. Pearce is a member of the Cleveland Chamber of Commerce 
and the Wholesale Merchants’ Board, taking a deep interest in the affairs 
of these organizations. 

He is active in church work, being a member of the official board of 
the Euclid Avenue Christian Church, 
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Meeting of the Board of Directors of the National Association of 
Credit Men, Held at the Auditorium Hotel, Chicago, 
Illinois, Oct. 23, 1905. 


Commencing at 10 A. M. 

President Fessenden called the meeting to order, the call of the roll 
showing the following members present : 

President, O. G. Fessenden; Vice-President, F. M. Gettys; Sec- 
retary-Treasurer, Chas. E. Meek, Directors, A. H. Foote, George H, 
Graves, Chas. D. Griffith, Oscar Loeffler, H. H. Nance, Chas. G, Rapp, 
Henry T. Smith, Robert McF. Smith, J. Harry Tregoe. 

The Secretary read the following telegram: 


“Hor Sprines, S. D., October 22, 1905. 
“Chas. E. Meek, Auditorium Hotel, Chicago, IIl.: 


“Regret exceedingly cannot arrive in time for meeting. Kind 
regards to all and best wishes for a most successful session. 


C. N. Rosrnson.” 


The minutes of the previous meeting, held at Memphis, Tenn., June 
16, 1905, were read and approved. 

Secretary-Treasurer Meek presented a report, containing a state- 
ment of the financial condition of the Association as of October 15, 1905, 
and reviewed at length the work being carried on through his office and 
by the different committees. The financial report submitted by the Sec- 
retary-Treasurer was: 

RECEIPTS. 


June 1, 1905, Cash on hand, No. 1 account $855.48 
June, Received from individual dues 520.00 
Received from Association dues 381 .00 
July, Received from Association dues 1,221.50 
Received from individual dues 2,200.00 
August, Received from individual dues 750.00 
Received’ from Association dues 2,336.50 
September, Received from Association dues 1,454.10 
Received from individual dues 500.00 
October, Received from individual dues 260.00 
Received from Association dues 1,654.50 


$12,133.08 
Cash on hand, office account 1,000.00 


$13,133.08 
Disbursements, vouchers 224 to 258 8,728.08 


Total cash on hand $4,405 .00 


In connection with this report the Secretary-Treasurer drew atten- 
tion to the following figures taken from the annual report presented by 
him at the Memphis Convention, and showing that for the Association 
year of 1904 the total receipts were $23,576.50, total disbursements, 
$22,851.43. The receipts so far this year amount to $11,227.60. The 
Secretary-Treasurer estimated the receipts for the balance of the year to 
be $14,700, which, if realized, would produce a total income for the yeaf 
ending June 1, 1906, of $27,477.60. The Secretary-Treasurer reported 
that the Association had no outstanding indebtedness. 

A memorandum was presented of the different committees as ap 
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pointed by President Fessenden, and the appointments were unanimously 
confirmed. ae 

The next matter considered by the Board was the Association's 
legislative work. The Directors indulged in a general discussion of sales 
in bulk laws. The Secretary-Treasurer reported the recent unfavorable 
decision coming from the New York State Court of Appeals, and after a 
consideration of the same Mr. Tregoe moved that the Chairman of the 
Legislative Committee, together with the President and the Secretary- 
Treasurer, assisted by counsel, redraft the Association’s standard bill 
for the regulation of the sale of stocks of goods in bulk. A communica- 
tion from Mr. R. O. Green of Fort Dodge, Iowa, was read. Mr. Green 
stated that an effort would be made to secure the passage in the state of 
Iowa, at the next session of the Legislature of that State, of a bulk sales 
law. Mr. Green’s communication was referred to the Chairman of the 
Legislative Committee, with a recommendation that all possible assistance 
be given to the movement. 

Chairman Tregoe of the Special Committee on Bankruptcy Law and 
Legislation, made a report covering the work accomplished by his com- 
mittee, and also outlined the plans which the committee have under con- 
sideration, in connection with opposing the repeal of the National Bank- 
ruptcy Law. Chairman Tregoe informed the Board that it would be neces- 
sary to place the committee in funds so that it might properly carry on its 
work. The chairman was unable to present to the Board an estimate of 
the amount required. The Board authorized the Secretary-Treasurer to 
place at the disposal of the committee $1,000, until such time as an estimate 
of the amount required by the committee could be prepared, when steps 
would be taken to provide the committee with the funds required. 

A report on membership matters was next presented to the Board. 
The report showed a net gain in membership of I09 since the annual 
report submitted at the Memphis Convention. The total membership 
of the Association, organized and individual, was reported as 6,170. The 
Board directed the Secretary-Treasurer to continue the organization work 
of the Association along the same lines under which it is now being carried 
on. The Board also recommended that the President and the Secretary- 
Treasurer visit, before the next annual convention, as many of the local 
associations as possible. 

Vice-President Gettys brought to the attention of the Board the action 
taken at their last convention by The National Association of Agricultural 
Implement and Vehicle Manufacturers, This was in substance the intro- 
duction of a resolution recommending that all members of the National 
Association of Agricultural Implement and Vehicle Manufacturers join 
the National Association of Credit Men. A resolution was offered and 
unanimously adopted that the Board of Directors of the National Asso- 
ciation of Credit Men, having been informed of the action taken by the 
National Association of Agricultural Implement and Vehicle Manufac- 
turers, extend to that body a hearty welcome and an invitation to become 
members of the National Association of Credit Men. 

The Secretary-Treasurer submitted to the Board a new form of mem- 
bership certificate. The Board, after considering the same, referred the 
matter to the Chairman of the Membership Committee, with full power. 

Under the head of Business Literature, the Board had presented to 
them a detailed statement showing the cost of publishing the MonTHLY 
BULLETIN, and also the circulation of that periodical. The present average 
monthly circulation of the BULLETIN, as reported to the Board, is 8,500 
copies. A comparison of the figures for the months of June, July, August 
and September, shows that in 1903 the total circulation for these four 
months was 24,000 copies; in 1904, 26,500 copies; and in 1905, 32,000 
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copies. The cost of publication for the same months in 1903 was $889.51; 
in 1904, $1,085.84; and in 1905, $1,125.68. The postage charges for the 
same months in 1903 were $376—in 1904, $475—and in 1905, $120.45, 
The Board authorized an increase from time to time in the size of the 
BULLETIN, as conditions might require. 

For the Committee on Credit Department Methods the Secretary- 
Treasurer reported that the demand for trade inquiry forms and property 
statement blanks is continuing in a satisfactory manner, 43,000 copies of 
the trade inquiry forms having been disposed of since June Ist, and 16,000 
copies of the property statement blanks having been disposed of during 
the same period. A report of the stock on hand of these forms was also 
presented, and the Board was further informed that all of the recom- 
mendations contained in the last annual report of the committee in charge 
of this department of the Associatidn’s business had been complied with. 
It was the opinion of the Board that further improvement could be made 
in the property statement forms, and it was recommended that the incom- 
ing committee give this consideration. It was also recommended that the 
committee prepare a special form to be used in answering credit inquiries 
from those who are not connected with the National Association of Credit 
Men or its allied branches. 

The Board received a communication from Mr. W. G. Seely, Chair- 
man of the Committee on Improvement in Mercantile Agency Service, 
announcing the organization of his Committee, and stating that the mat- 
ters contained in the resolutions adopted at the Memphis Convention, and 
pertaining to his Committee work, would receive the careful consider- 
ation of the Committee. 

The Secretary-Treasurer then presented a financial statement cover- 
ing the Investigation and Prosecution Trust Fund. The report showed 
cash on hand, June 1, 1905, $1,766.33; interest created since that date, 
$18.85; disbursements, $479.59, leaving a cash balance on hand of 
$1,305.59. The Bureau was reported as having on hand two unfinished 
cases, the Wallace case and the Felson case. As these cases have many 
times been reviewed at length, no details regarding them were set forth. 

The Board then entered upon a discussion of the affairs of the Com- 
mittee on Credit Co-operation, in which mention was made of the con- 
solidation with the Credit Men’s Association of Los Angeles, of the 
Board of Trade and the Merchants’ Association of that city. The first 
two named organizations, realizing that the Credit Men’s Association was 
the proper source through which to conduct a bureau for the exchange 
of credit information, decided to consolidate with the Los Angeles Credit 
Men’s Association. The Board expressed approbation of the condition 
brought about in Los Angeles, through the energy of the Credit Men’s 
Association of that city. 

The Board recommended that the Chairman of the Committee on 
Credit Co-operation call a meeting of his Committee, and that the ex- 
penses of those attending the same be paid from the National treasury. 

A communication was read from Mr. Wilmer L. Moore, President 
of the Atlanta Credit Men’s Association. Mr. Moore announced that it 
was the intention of that Association to establish without delay a bureau 
for the exchange of credit information. 

The Secretary-Treasurer presented a report covering the use of the 
collection letters which the Association began to issue to individual mem- 
bers in’May last. According to the returns received in the National office 
letter number one has been used during the past six months on claims 
amounting to $118,775.60; letter number two has been used on claims 
amounting to $25,952.78. Members using these forms have reported the 
settlement of a large number of claims. 
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Under the head of new business several communications were pre- 
sented to the Board from the Department of Commerce and Labor. The 
Board directed that the Secretary-Treasurer place himself in communica- 
tion with the Department, and offer to the Department the facilities of his 
office for the purpose of reaching the membership of the Association. 

A communication from a member of the Association was read, in 
which attention was called to the requirements of certain banks that col- 
lections sent them be accompanied with an advance fee covering the 
service to be rendered by the bank. This communication was referred to 
the Committee on Credit Department Methods. 

A communication was read from the Minneapolis Credit Men’s Asso- 
ciation, containing the announcement that the Great Northern and Nor- 
thern Pacific Express Companies will reinstate, beginning October 1, 1905, 
the 10 cent collection service. This matter was also referred to the Com- 
mittee on Credit Department Methods, with a recommendation that they 
make an investigation of the announced service, and publish a report of 
the same in an early issue of the BULLETIN. 

This resolution adopted at the last Annual Convention was then pre- 
sented, the same being as follows: 

“Resolved, That the Board of Directors of the National Association 
be authorized to appoint a Committee to compile a telegraphic cypher 
code for the use of all associate and individual members.” 

After a discussion of the resolution this resolution was offered: 

“Resolved, That it is the sense of this Board that the compilation 
of a telegraphic code is at this time considered impracticable, and that 
the matter be referred to the next Convention for further consideration.” 

The following resolution was also adopted at the last Annual Con- 
vention : 

“Resolved, That our Board of Directors be authorized to appoint a 
committee to assist and advise with the local Associations relative to the 
establishment and methods of Adjustment Bureaus, and it is believed that 
it will be advantageous that such committee be selected from a central 
city.” 

The Board of Directors, acting under this resolution, appointed the 
following committee: David S. Ludlum, Chairman; Eugene S. Elkus, 
Charles E. Meek. 

A communication was received from Mr. David S. Ludlum, express- 
ing his opinion as to the operation of Adjustment Bureaus and Investiga- 
tion and Prosecution Bureaus. The Board received the communication 
and ordered it to be spread upon the minutes of the meeting. 

The next business to come before the Board was the selection of the 
date for the holding of the next Annual Convention. It was moved, sec- 
onded and unanimously carried that the Eleventh Annual Convention of 
the National Association of Credit Men be held on June 13, 14, 15, 1906, 
in the city of Baltimore, Md. 

The President then made this statement: “I want to say this in 
regard to the next Convention. I am firmly convinced that in order to 
properly handle the business coming before our Conventions, and which is 
from year to year increasing in volume, it will be necessary to lengthen 
the time of the business sessions, and I would like to have an expression 
from the Board on this subject.” 

After several members of the Board had expressed an opinion a res- 
olution was offered that the afternoon of the first day of the meeting be 
utilized for business purposes along association lines. The resolution 
was seconded and unanimously adopted. 


The Board then proceeded to the consideration of certain resolu- 
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tions offered at the Annual Convention by the Cincinnati and by the Pitts. 
burgh Associations. These resolutions referred to the question of the 
division of territory in the matter of the operations of Adjustment 
Bureaus. The discussion of these resolutions at the Convention is set 
forth in full in the proceedings as contained in the July number of Tue 
Buttetin. After a lengthy discussion it was moved, seconded and unan- 
imously carried that the entire matter be referred to the President and 
the Secretary-Treasurer. 

The following resolution was then offered by Mr. Graves: 

“IT move that the thanks of this Board be extended to Mr. Tregoe, 
the Chairman of the Association’s special Committee on Bankruptcy 
Law and Legislation, and to Mr. Prendergast, Secretary of the same 
committee, in recognition of their continuous, earnest and excellent work.” 

There being no further business to come before the Board the meet- 
ing was adjourned. 


Adjourned Meeting of the Corporation of the National 
Association of Credit Men 

An adjourned meeting of the corporation of the National Associa- 
tion of Credit Men was held on October 23, 1905, in the Auditorium 
Hotel, Chicago, Illinois. The following were present: O. G. Fessenden, 
F. M. Gettys, Charles E. Meek, A. H. Foote, Geo. H. Graves, Chas. D. 
Griffith, Oscar Loeffler, H. H. Nance, Charles G. Rapp, Henry T. Smith, 
Robert McF. Smith, J. Harry Tregoe. 

The meeting was called to order by the President. 

The Secretary presented and filed proxies. 

The President then called upon the Secretary to state the object of 
the meeting. 

Secretary: The National Association of Credit Men is a corpora- 
tion organized under the laws of the State of 1Jew York. One of the 
duties which falls to the corporation is the holding of an annual meeting. 
At such annual meeting the action of the Convention preceding the annual 
meeting shall be passed upon. The annual meeting of the corporation 


was held on the 28th day of June, 1905, and these resolutions were 
adopted : 


“Resolved, That each and every action regarding all questions taken 
by the Convention of the National Association of Credit Men, at Mem- 
phis, Tenn., June 14, 15, 16, 1905, with the exception of a certain resolu- 
tion adopted on June 16, 1905, and reading as follows: 

“Resolved, That paragraph one of Article seven of the Constitution 
of the National Association of Credit Men be changed so as to read as 
follows : 

“*The Annual Convention of the Association shall be held in May 
of each year, at such place as may be decided upon at the Annual Con- 
vention preceding.’ 
be and they are hereby approved.” 

Thereupon upon motion duly made, seconded and unanimously car- 
ried, it was 

“Resolved, That such action as was taken by the Board of Directors 
of the National Association of Credit Men at its meeting at the Hotel 
Gayoso, Memphis, Tenn., be and is hereby approved. 

Upon motion duly made, seconded, and unanimously carried, it was 

“Resolved, That it is the sense of this Annual Meeting that action 
as to the ratification of the resolution adopted at the Tenth Annual Con- 
vention, held at Memphis, Tenn., June 14, 15, 16, 1905, involving an 
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amendment to Article VII of the Constitution be deferred until an 


adjourned meeting of this Association to be held on October 23, and be it 
further 


“Resolved, That the Secretary-Treasurer be instructed to notify the 
individual members and the local associations of this action. and they 
are hereby requested to submit their views on the subject of the pro- 
posed amendment, whereby it is provided that the Annual Convention 
of the Association be held each year in the month of May instead of in 
the month of June.” 

Following the instructions contained in these resolutions a copy of 
the same was sent to each individual member of the National Association 
of Credit Men and to the President of each affiliated branch, accompany- 
ing the same with a request for an expression of opinion from the indi- 
vidual members, and the Presidents addressed were requested to advise 
the National office as to the sentiment prevailing in their Association on 
this subject. : 

The Secretary presented the replies received, which were carefully 
considered, and a lengthy discussion of the subject followed. A motion 
was made, seconded, and unanimously carried that the matter be referred 
back to the next Convention. 

There being no further business to come before the meeting, motion 


was made, seconded, and unanimously carried that the meeting adjourn. 
Adjourned sine die. 


Don’t Throw Away the Old Leaves. 


Now that the summer skies of 1905 have passed into a memory, and 
the blended tints of an autumnal foliage have given place to the uncer- 


tainties of a New York winter, we realize, almost before we have had a 
chance to think about it, that we are knee-deep in that most interesting 
month of all the year, the month of December. The calendar on the desk 
of the busy man is but a shadow of its former self, and as we mark the 
end of its usefulness, by consumption or otherwise, the mind of man is 
filled with strange thoughts, for the spirit of the December season is 
productive of thoughfulness as well as of good cheer. The little child, 
with radiant upturned face, is awaiting with breathless expectation the 
annual visit of Santa Claus. The prudent merchant is getting himself 
together, and with a feeling more or less uncertain as to the result, is 
about to take his annual inventory. The physician will soon send out his 
bills for professional services rendered during the past six months, and 
then sit down and wonder how much dating he will have to allow on a 
good many of them. Then we all know what December brings us in the 
social world. We will all shortly receive, if we have not already done so, 
our liberal share of tickets, insuring us admittance, whether alone or with 
a lady, to all the balls, receptions, mutual aid affairs and jubilee enter- 
tainments known to the civilized world—provided of course we feel it a 
privilege to subscribe. The philanthropist will soon be mapping out 
his course for the new year, and will make a new selection of the many 
worthy causes to be the object of his charity. Dun’s and Bradstreet’s 
agencies are out now gathering in their subscribers for 06, making as they 
are wont to do, the most generous promises of improved service. Insur- 
ance officials are wishing there were no legislatures, and the adherents of 
municipal ownership are thinking over what “might have been” had they 
received just a few more votes. But what of the credit man at this time 
of the year? Well, he will soon have that heart to heart talk with him- 
self, in the presence of the Suspense Account spread out before him, and 
he will resolve, once more, to turn over the proverbial “‘new leaf.” Have 


17 





you ever had the pleasure of knowing intimately the credit man who is 
about to “turn over a new leaf?” In all the economy of nature, he is the 
most unusual personage, for this new leaf he is prone to turn is often of 
a different consistency than that of the year previous. One might well 
ask the question why should a credit man “turn over a new leaf” any- 
how? Well, the tendencies of human life are along the well-beaten path, 
and it is not surprising that the old rut is sometimes fallen into along that 
path, and it is this rut that above all things the credit man must be careful 
not to have too intimate a knowledge of. It might be said that the 
“turning of a new leaf” is the most important act of any man, and if this 
is true in general it must needs be true of the credit man also, for it is 
an easy matter to let conservatism give place to liberality in these days of 
prosperous time. Well, then, what shall we conclude we must do next 
vear that we have not done this year, or what shall we not do next year 
that we have done this year. First of all let’s increase our wife’s allow- 
ance. Conservatism will never successfully operate at home, and espe- 
cially in money matters. Then it would not be a bad plan to agree with 
ourselves to pay our own personal bills more promptly, and thus follow 
out the Golden Rule of doing unto others as we would have them do to us. 
It would not be out of order to resolve to have all statements signed in 
the future, and to check no goods out on ratings. A departure from these 
two rules many of us know has worked disaster. Then comes that happy 
decision to refer all disputes next year to the Arbitration Committee. The 
speculator in Wall Street never wearies of telling his friends how much 
money he has made, but ah, how seldom does he confide to those same 
friends the account of his losses. Let us take this to heart also, and when 
we figure up how well we have done in saving money on declined accounts 
that have gone to failure, let us not forget to figure also what the profits 
would have been on accounts declined while the spirit of undue conser- 
vatism was upon us, but which are still living, and paying as time goes on. 
These are little things to think over as the new year opens up, but in 
“turning a new leaf’ do not throw away the old ones, for they are full of 
the record of past experience, and no one knows better than a credit man 
that past experience is the most efficient and satisfactory teacher. 

Here’s to the end of the year, then, with all the shocks and heart- 
tearings of the past, and here’s to the “new leaf” turned over, and health 
and success to the credit man, Howarp MARSHALL. 


Comedy of the Bankrupt. 
An Etching of Mr. Robenhauer Done by Himself. 

Things He Couldn’t Remember When Examined While His Creditors 
Were Searching for His Assets—The House He Sold as a Bargain 
toa Friend. 
Many phases of New York’s cosmopolitan population are seen in the 

United States District Court. Not the least interesting of these appear in 

the bankruptcy examinations which are conducted daily be fore Thomas 

Alexander, United States Commissioner. An examination conducted a 

few days ago developed into a comedy and approached a circus for those 

who participated in it. : : 
Pollitz Robenhauer, the bankrupt, casting furtive glances on all sides, 
was brought before the Commissioner to be sworn. With worried look he 
raised his right hand upon being told to do so, and listened to the oath he 
ut to take. 

wie heard about half of it as it was rattled off and understood about half 

of what he heard. Then, allowing his lifted hand—lifted, but not mant- 

cured—to fall, and bowing his head to signify that he had sworn, Mr. 
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Robenhauer was led off into an adjoining room to be examined by the 
attorney for his receiver in bankruptcy. Substantially this is what fol- 
lowed : 
Q. Mr. what is your name? A. You'll excuse me, Mr. Honor- 
able Lawyer, I don’t speak a word English. 
. Where do you live? A. Im haus. 
Where? A. City New York. 
What street? A. East Side. 
What street and number? A. Pitt Street. 
What is your house number? A. I don’t remember. 
. Mr. Robenhauer, don’t try to be funny. Answer my questions. 
A. I'm an honest men. I vouldn’t be funny. 
(). Do you own any real estate? A, Vy should I? 
. Never mind whether you should; do you? A. I vouldn’t do it. 
(). Do you or do you not? A. Might’ ll be yes, might’ll be nein. 
. Don’t fence with me; answer the question. Do you own real 
A. Dot I couldn't say. 
(). You can say and you will. A. It’s none your business. 
. Do you refuse to answer the question? A. I never did a sin in 
all mein life. Vy you ask me such guestions? 
Attorney (to his assistant)—Call the Commissioner. [To Roben- 
hauer.| I’ll have you put in jail for contempt of court. 
Robenhauer—I’ll make a speaking vid de Judge. [A second later as 
the Commissioner approaches.] Vot’s de guestion? 
Attorney—Do you own any real estate? A. No, sir. 
©. Any on Twenty-fifth Street? A. No, sir. 
(). Any on Grand Street? A. No, sir. 
or on Canal Street. A. No, no, no. 
Any on Madison Street? A. No—on Monroe Street. 
Ah, then, you do own property? A. Sure. 
6. Why did you say that you didn’t when I asked you before? A. 
Real estate I vouldn’t. Property sure. 
Q. What property do you own? A. I own Monroe Street. 
(. Where on Monroe Street? A. By de corner. 
©. By what corner? A. Dot I don’t remember. 
Q. What is the number of the property on Monroe Street? A, I don’t 
remember. 
©. Is ita house? A. I told you. Vy you ask me such fool guestions? 
©. Have you any tenants in the house? A. Sure. 
©. How many tenants? A. Might’ll be two, tree, six, a dozen. 
Q. Might’ll be a million, but how many are there? A. Vell—[count- 
ing]|—four, six twelve. Twelve tenants. 
©. How much rent do the tenants pay you? A. I vouldn’t take rent. 
Vy should I? 
©. Who are these twelve tenants? A. For vy you want to know it? 
QO. Have they been in your house a year? A. I vant to oxplain. 
©. Answer yes or no. A. Can’t I oxplain if I vant? 
Q. Answer yes or no. 
Robenhauer (to the Commissioner)—Mr. your Honor, got I answer 
de guestion ? 
Commissioner—Yes, answer it. 
Robenhauer—Vell, if he answer me a guestion, I'll allow his guestion. 
Attorney—Do you refuse to answer the question? A, Vot is de gues- 
tion ? 
©. Who are the twelve tenants in your house on Monroe Street? 
A. My vife Rachel, mein leetle Jakie, Sarah, Ikie, Sammie—— 
Q. Your family, then, are your tenants? A. Sure. 
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Q. Any other tenants? A. I’m a private men. Tell me, vy should] 
have udders? 

Q. Have you any money now? A. Sure. 

©. How much money have you? <A. Mein carfare. 

©. Has your wife got money? A. You should ask her. 

©. Don’t you know. A. I don’t remember. I vouldn’t tell you if] 
didn’t know. 

Q. Who pays your rent and butcher bills? A. I tink mein farder in 
Europe. 

©. What do you live on? A. It’s a fresh guestion. 

©. Answer me. What do you live on? A. You got such a inguisi- 
tiveness. 

©. What do you live on? A. You got to know? Vell, breakfast, 
supper and lunch and tea. 

Q. Do you still own the house on Monroe Street since I asked you 
before? A. Dot I vouldn’t. 

Q. You don’t? Then what did you do with it? A. Gib it avay. 

©. To whom did you give it? A. A friend’s mine. 

©. Was he a close friend, an intimate friend? A. Sure he vas. 

©. How often do you see this friend? A. Vonce, twice, t’ree times— 
every day. 

Q. What is the name of this intimate friend to whom you gave the 
house? A. I vouldn’t tell you. 

Q. You refuse to answer? A. I vouldn’t speak more vid you. It’sa 
fresh ting. 

Attorney—Mr. Commissioner, will you direct the witness to answer? 

Commissioner—I so direct. Answer the question. 

Robenhauer—Vot is de guestion? 

Commissioner—Mr. Stenographer, please read the question. 

Stenographer—What is the name of this intimate friend to whom you 
gave the house? 

Robenhauer—I don’t remember. 

Commissioner—You do remember and you understand the question. 
Now answer it. 

Robenhauer—You’ll oxcuse me, I don’t remember. Vat should | 
say? Ven I don’t remember den I couldn’t remember. I never bother by 
names. I couldn’t speak easy als you. So as I live and should be dead 
struck, I don’t remember. 

Attorney to the Commissioner—Will the Commissioner certify to the 
Judge that the witness refuses to answer the question? 

Commissioner—The Commissioner rules that. the witness refuses to 
answer the question and he will so certify to the Judge. 

Robenhauer—Mr. Commissioner, it’s a fine gentleman. I’m a poor 
men. I vouldn’t to the Judge go.. Please I vouldn’t. 

Attorney—Mr. Robenhauer, who kept your books? A. Shall you 
ask me more guestions. You get me so crazied up I don’t know where ! 
sitting. : 

O. Who kept your books? A. You are insensible to vot I say, no? 

©. For the third and last time, who kept your books? <A. Vat you 
call him—de librarian? 

Q. Your business books? A. I never mixed in the bobdks. Dot is 
for a bookkeeper. 

©. What is the bookkeeper’s name? A. Rosie. 

Q. Rosie what? A. You shall ask her. 

©. Don’t you know? A. I’m too misfortunate, mister. 

Q. Have you thought of the name of the friend to whom you gave 
the house on Monroe Street? A. It’s too soon. 

20 





Q. Did you get anything for it? A. Sure. You tink I a fool? 

©. What did you get for it? A. A leetle bit money. 

©. How much money? A. Dot I don’t remember. 

Q. I thought you told me you gave the house away? A. I sold it 
abargain to a friend. It vas so cheap it really vas as I call a present. 

Q. Who served you with the notice to come here to-day? A. A men 
give it me in the hend a piece paper. I couldn’t read. My vife she 
say: “Pollitz, you should go by de Judge. If you vouldn’t it cost a 
whole lot money—a mint money.” I say: “Nur, vat should it cost?” 
She say: “Tausend dollis.” I say: “Oy, oy, oy, might be I go on de 
court.” Dot’s all. 

Q. Does your wife read all notices to you? A. No, sure not. Some, 
yes, musts. 

©. Did she keep your books? A. For selling customers and vid 
Mr. Cohen. 

Q. What Mr. Cohen? A. Mr. Cohen, of New York. I sell him 
vonce, twice goods. 

(). You had more than one bookkeeper then? A. I am doing fifteen 
years so business. 

(J. Will you bring your books at the next examination? A. I'll 
make a looking. If I see, I’ll bring. I’m a honest man. 

Examination adjourned until Mr. Robenhauer produces his books.— 
New York Sun. 


New York Credit Men’s Association Establishes Arbitration 
Bureau. 

At a recent meeting of the Executive Board of the New York Credit 
Men’s Association the following preamble and resolutions were introduced 
and adopted : 

“Whereas, The just and equitable settlement of differences and dis- 
putes which arise from time to time between debtor and creditor is a mat- 
ter of grave concern in the conduct of business; and 

“Whereas, The adjustment of such differences, disputes and contro- 
versies is often impossible except as the result of protracted litigation ; 
and 

“Whereas, Such litigation involves expense and delay, and frequently 
results in the termination of business relations between the parties at 
interest; and 

“Whereas, This Committee recognizes the urgent need of an Adjust-, 
ment Bureau, to which might be referred for determination questions of 
dispute and difference; and 

“Whereas, This Committee believes such an Adjustment Bureau 
would command the confidence of the business community, and enlarge 
the usefulness of this Association; therefore, be it 

“Resolved, That this Committee recommends to the Board of Direct- 
ors of the New York Credit Men’s Association the establishment of an 
Adjustment Bureau, to be in charge and under the direction and super- 
Vision of this Committee, with such additions to its membership as may 
seem to be needful and expedient in the judgment of the said Committee, 
the same having been first referred to the president of the Association 
and approved by him, and that the said Committee be empowered to 
tarry out the spirit and intent of this resolution, with the assistance of 
the secretary of the Association, in such manner as they may find prac- 
tical, provided, however, that no expense to the New York Credit Men’s 
Association shall be incurred by the said Committee in the furtherance of 
its plans without the special approval of the Executive Committee.” 
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From the office of the Association a circular bearing on the subject 
has been issued. It reads: 

“In the general conduct of business, disputes between debtor and 
creditor are of increasing frequency; and the just and equitable settle. 
ment of differences and controversies which arise from time to time is 
often -impossible, except as the result of protracted litigation, expense 
and delay; involving also the termination of business relations between 
the parties at interest. The New York Credit Men’s Association has 
therefore instituted an ‘Arbitration Bureau’ to which all members may 
refer for determination such questions of dispute and difference. 

“This Committee will be prepared at all times to hear any case 
brought before it for determination, and will undertake to render a 
decision which will be impartial and without prejudice, and as promptly as 
the merits of the case will permit. It is empowered to call upon any mem- 
ber or members who may be best qualified to pass upon the questions at 
issue by reason of particular knowledge or experience, expert or other- 
wise, as sitting members of the Committee, and all proceedings will be 
conducted upon well established and recognized principles of sound 
business.” 

METHOD oF ARBITRATION. 

“Two members, or a member and a non-member, having a dispute or 
disagreement to adjust, and who desire action thereon by this Commit- 
tee, will mutually sign an appeal to the Committee, and address it to the 
Secretary of the New York Credit Men’s Association, 320 Broadway, 
New York City. Proceedings will at once be put into operation, and the 
Secretary will appoint a day and hour, convenient to all parties, upon 
which to meet and present the facts. Due consideration will be given to 
the merits of both sides of the question at issue, and an early decision 
wil be rendered. 

“It is to be understood that a case presented to this Committee for 
consideration will be closed finally and amicably when the decision is ren- 
dered, and that both parties will abide by such action. 

“It will be the desire of this Committee to amicably adjust all contro- 
versies committed to it for decision, and the Committee expresses the 
hope that as a result of its labors the relationship between the parties at 
interest will be preserved in friendship and a continuance of business. 

“As probably there will be no expense incurred by any of the parties 
to a dispute, it is expected our members will take advantage of the good 
offices of this Committee, and thereby preserve their business friendships 
and avoid the worries, delays and expenses of litigation. 

“We ask you to co-operate with us. 

Howarp MARSHALL, Chairman, Joseph Wild & Co. 
D. E. Austin, Henri Nestle. 
A. C. Brew, Faulkner, Page & Co. 
I. E. Epcar, Garfield National Bank. 
W. A. Jones, American Linseed Co. 
Arbitration Committee of the New York Credit Men’s Association.” 


Annual Convention of the National Hardware Association. 

The National Hardware Association held its eleventh annual conven- 
tion early in November at Washington, D. C. There was a Jarge atten 
dance of members and visitors, many of whom were accompanied by theif 
wives. 

The convention was called to order by President Bigelow. After a 
few appropriate remarks from the President, “America” was sung with 
great enthusiasm. Following an invocation by Rev. Dr. Stafford, Pres 
dent Bigelow made his annual address, in which he reviewed the business 
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conditions of the past year and paid a glowing tribute to President 
Roosevelt. 

Secretary-Treasurer Fernley presented his annual report, which 
showed the association to be in good shape financially and otherwise. 

A discussion of the Catalogue House question occupied the greater 
part of the first day’s session. The discussion was enlivened by stereopti- 
con views showing the prices quoted and inducements offered by the Cata- 
logue House. The views were reproductions from the-pages of catalogues. 
This clever idea was worked out by Mr. S. Norvell, Chairman of the 
Catalogue House Committee. Among those who took part in the discus- 
sion were S. R. Miles of Mason City, lowa, and E. M, Bush of Evansville, 
Indiana, both members of the National Retail Hardware Association. 

The report of the Postage Committee, which was presented on the 
second day of the convention, dealt with the “Parcels Post” and one cent 
letter postage questions. The report favored one cent letter postage and 
strongly opposed a “Parcels Post.” 

W. S. Wright of Omaha, Nebraska, was elected president. 

During the convention, interesting addresses were made by C. A. 
Birge, Ex-President of the Canadian Manufacturers’ Association; Mr. 
Stoddard, Traffic Manager of the Ammunition Association; Wm. Val- 
lance, President of the Canadian Wholesale Hardware Association; T. 
H. Newman, Vice-President of the Canadian Wholesale Hardware Asso- 
ciation, and Commissioner Shonts, of the Isthmian Canal Commission. 

Following the convention a banquet was given at the New Willard 
Hotel. There were four hundred guests. Toasts were responded to by 
the Hon. Theo. E. Burton, the Hon. James R. Garfield and the Hon. Oscar 
P. Austin. 

President Roosevelt received the delegates at the White House. 

Seventy per cent. of the entire membership of the association were 
in attendance at the convention. 


Judge Holt Scores Attorney. 


Referee Macgrane Coxe of the Southern District of New York, in 
the case of Gilroy and Bloomfield, bankrupts, held, in his report on the 
case, that Abraham A. Joseph, the one-time attorney !or the bankrupts, 
should be directed to account to the estate, jointly und severally with 
others, for about $7,500. Judge Holt, while not confirming the report, 
directed that the facts in the case be submitted to the Bar Association to 
_s whether disbarment proceedings should be instituted against 
oseph, 

Judge Holt prepared a lengthy opinion, reciting the facts brought out 
through the testimony taken before Referee Coxe in the course of which 
he comments on the actions of Joseph, in these words: “Joseph planned 
the details and supervised the operation of the scheme and is the one most 
tesponsible morally for the wrong done to the creditors.” Continuing, he 
says, “after the petition was filed, advising and assisting in carrying out 
the general scheme for the concealment of the property and for preventing 
its application to the payment of the bankrupt’s debts, his conduct, in 
its nature, was similar to that of a lawyer who knowingly lends his pro- 
—— assistance to thieves in concealing property which they have 
stolen.” 

While it is regrettable that Judge Holt could not see his way clear to 
confirm Referee Coxe’s report, there is every reason to justify the belief 
that his action in calling the attention of the Bar Association to the part 
played by Joseph will have its good effect on the friendly attorney who is 
entirely too numerous these days. 
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The Comprador a Great Factor in Chinese Trade. 


The Department of Commerce and Labor publishes in its daily Con- 
sular Circular an article on the comprador system in China, saying in part: 

“American firms dealing in the Far East must acquaint themselves 
with a number of unusual business methods, among them the comprador 
system, which has its highest development in China. Business houses deal 
with the Chinese through a Chinese agent known as the ‘comprador.’ 
Originally this agent was simply a man who engaged servants and bought 
supplies in the native markets. For years the system has developed, how- 
ever until now practically all the business of foreigners with Chinese 
is done through agents of this sort, whether it be in buying or selling, in 
loaning or in borrowing money. ' In many firms the comprador is a part- 
ner; in many instances he is in reality the owner of the business, furnishes 
the capital, manages it, and uses the name of a foreigner to secure for- 
eign protection from the many abuses which obtain in commercial circles, 
The real comprador is a cashier, handles all money received by a firm and 
makes all payments. In many foreign business houses bills are paid 
by the representative of the business office in an order on the comprador 
of the firm, and this order is banked as a bank check or draft. All servants 
are engaged by the comprador of the firm, and he is responsible for them. 
In short, there is no limit to what a comprador does not do under the 
present way of doing things in China. Writing of this system, Consul 
Anderson, of Amoy, says: ; 

“The system has a good many points which commend it and some 
which do not. Under the Chinese method a comprador who brought a 
dealer patronage would receive a percentage of the profits of all sales 
made to the comprador’s firm. Following out the same principle, the 
comprador receives a percentage of the wages paid all Chinese em- 
ployes. Formerly this system of commission was carried on without the 
knowledge, or at least without the connivance of the business firm, and 
in many cases it is in vogue at present. Gradually, however, things have 
so developed that this percentage system is recognized as a means of pay- 
ing the comprador a portion of his salary, and with most business houses 
in China the only arrangement made is to see to it that the commission 
taken is reasonable in amount. Compradors nowadays are engaged only 
upon contracts, generally in writing, in which certain commissions are 
fixed, and for the faithful performance of all engagements made the 
comprador gives bond. The comprador of a tea firm, for instance, will 
receive a certain commission, as wages, on each box of tea the firm buys. 
I know of one firm which pays 50 cents Mexican (about 23 cents gold) 
to its comprador for every chest of tea he buys for the firm in the tea 
season. Silk firms pay on the basis of a certain sum for each unit of silk 
bought.” 

PROFITS OF THE COMPRADOR. 

“The particular evil of this phase of the system is not so much in 
this seeming tax upon all articles thus purchased in China, for the com- 
mission is in reality payment for services which would be a part of the 
cost of the article if they were paid for in some other manner, but in the 
fact that there is abundant evidence that most compradors not only take 
a commission from the firm for which they buy, but also take commis 
sions from the man from whom they buy. A higher price is therefore 
paid for the goods bought than the situation warrants, and all the subse 
quent transactions in that commodity are based upon a fictitious value 
for which the consumer in due time must pay. Examples of the evil of 
this phase of the system might be given without number. The compradot 
of a foreign bank, for example, has charge of loans to Chinese. Generally 
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he is responsible to the bank for such loans, and, at all events, his approval 
is necessary for a Chinese to negotiate a loan, no matter what security 
may be offered. The result is that advantage is often taken of the dis- 
tress of a Chinese borrower, and by reason of his being forced to secure 
money within a certain time upon a loan he is compelled by the comprador 
to pay so large a commission or so great a rate of interest over and above 
that paid to the bank that the transaction is little better than ordinary 
highway robbery.” 
DETRIMENTAL TO BUSINESS. 

“No one but the comprador secures benefit from the system under such 
circumstances. Legitimate banking is injured, legitimate borrowing is 
made onerous, and there is no doubt that many commendable enterprises 
in China are held back by just such methods on the part of Chinese who 
are in position to benefit themselves at the expense of their fellows. Giv- 
ing such power to agents of this sort now and then works to the disad- 
vantage of the business house involved, as well as to others. A lawsuit 
of great importance and of far-reaching effect on the business circles of 
China has been tried at Hankow in.the British Consular Court within 
the past few months, arising out of the fact that a comprador who became 
insolvent used the stamp or ‘chop’ of one of the large foreign banking 
houses in China having a branch house at Hankow for the issue of notes, 
which were spurious. The Chinese holders of the paper brought suit to 
hold the bank good for the acts of its agent under such circumstances. 
The decision of the case was held in abeyance; a modus vivendi was 
arranged by which the comprador’s property was made to go as far as 
possible in liquidating the claims, and the banks made provision for better 
protection of the public against such abuses in the future. In all the 
business circles of the East there is a constant danger of fraud on the 
public or upon the business houses concerned, arising from the acts of 
compradors, which are unauthorized so far as the firms are concerned, 
but which seem to come within the comprador’s authority so far as the 
public ‘is concerned. While the public can protect itself by always insist- 
ing upon knowing the exact limit of the comprador’s authority, it is evident 
that such a course would be a continual break upon the smooth course of 
business.” : 

System Must BE STuDIED. 


“American firms dealing with the Far East need to cultivate the 
compradors. The system is a development, and it probably has come to 
stay. It will be modified as business methods in the East are modified, 
and the more the Chinese become acquainted with foreign ways and with 
the English language the less force will this system have in Asiatic busi- 
ness. But for some time to come the compradors will be the arbiters 
between foreign goods and Chinese consumers, between Chinese buyers 
and foreign sellers, between Chinese debtors and foreign ‘creditors. If 
a comprador of a firm in China representing American interests says that 
certain goods will not do, the goods might as well be changed at once 
and without argument. The average comprador of the average first-class 
house in the Far East is a business man of more than ordinary ability, 
with acumen, experience, and good judgment. Where making money for 
his firm is making money for himself, as is generally the case, he is reason- 
ably certain to know what can and what can not be done. As a rule he 
will be found eminently practical, devoid of wild schemes, having knowl- 
edge of the Chinese such as only a Chinese person can have, and generally 
as well versed in the foibles of the Anglo-Saxon as he is in those of his 
own race. He is a factor in the trade of the Far East which can not be 
ignored.” 
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The Bankruptcy Act. 


An Appress sy E. T. Merrick, or New Orveans, La., BEFORE THE 
LovuIsIANA STATE BANKERS’ ASSOCIATION. 


The oldest bankruptcy proceeding of which we have authentic knowl- 
edge was the missio in bona of the Roman law. Like all other legal 
reforms it might be called judge-made law, because it was introduced by 
the Praetors, who correspond with our chancery judges, for the purpose 
of bringing the dishonest debtor, who craftily concealed himself from 
his creditors, to terms. The missio in bona originated from the action 
of creditors and was a sort of involuntary bankruptcy. The court appoint- 
ed a universal successor to the absconding and concealed debtor. This 
successor or assignee, called magister bonorum, sold the property and paid 
the debts in the order of their preferences, and if there were not sufficient 
funds for debts of equal moment, he paid them pro rata. After this came 
by statute in the Roman law the cessio bonorum, called lex Julia, named 
in honor of Julius Cesar, although this law was probably not inaugurated 
until the reign of Augustus. Under this law the debtor was allowed to 
make a voluntary assignment of his property, reserving the beneficium 
competentia “or right to retain enough property for a bare subsistence.” 
(Sohm’s Institute, 211.) 

The insolvency laws of Louisiana are based on the cessio bonorum 
of the old Romans with the same foundation and principles which existed 
in the time of Augustus. And a very good insolvent law it is, and a ces- 
sion of property, as it stands upon our statute books with the interpreta- 
tions placed upon it by our courts is a model to be followed by any State. 
Many of its provisions could well be followed, as will be shown hereafter, 
by our National bankrupt law. That it was a success can be testified to 
by many of you business men and bankers present, who have received 
larger dividends from the State insolvent law than you are receiving 
from the National bankruptcy law. 

There is in our Louisiana law, in addition to the cessio bonorum, what 
is called a respite or compromise, between a debtor and his creditors by 
which certain time is grantéd the debtor in which to pay his creditors. 
A debtor can sue his creditors and ask for a meeting of creditors to decide 
whether time shall be given him, and if the creditors agree, he obtains a 
delay or stay of proceedings, for such time as they may determine, not to 
exceed three years. The refusal of the creditors to grant the respite puts 
the debtor into insolvency. The respite granted did not affect minor’s 
claims against their tutors, nor wives for their dowry, nor privileged 
claims, nor suits pending in the United States Court. The stay of pro- 
ceedings would not affect foreign claims, under the authority of the case 
of Ogden vs. Saunders, 12 Wheaton, 213. This respite, as enforced of 
late years by unscrupulous debtors, aided by unscrupulous attorneys, 
often resulted in giving the debtor a chance to dispose of his property. 
In my opinion it is a law that might very well be dispensed with, yet it 
stands upon the Louisiana statute books and may be used by a debtor 
to-day in spite of the bankruptcy law. In the first place, it is based upon 
the alleged solvency of the debtor, and, while the debtor admits the 
inability to pay his debts, he does not express his willingness to be ad- 
judged a bankrupt. Bankrupt Law, Chapter 3, Section 3. 

The bankruptcy law of 1898 comes under the authority of the fourth 
power of Congress granted in the Constitution of the United States. It 
is a significant fact that there comes right after the power of Congress to 
regulate commerce between the States the power to establish a uniform 
rule of naturalization and uniform laws of bankruptcy throughout the 
United States. Instead of establishing uniform laws of bankruptcy Con- 
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gress has seen fit to establish spasmodic laws of bankruptcy. The article 
of the Constitution, instead of being carried out uniformly as to time has 
been put in force notably four times—in 1800, in 1841, in 1867, and in 
1898. Whenever one of these spasms attacks the nation the insolvency 
laws of the various States go into innocuous desuetude. As soon as the 
law is repealed the State insolvency laws come into force and young attor- 
neys have to look up the old principles of the State insolvency law. 

The bankruptcy law of 1898 is the best that we have had on our 
statute books to date, and, taking it all in all, it is a popular law through- 
out the Union. This effect is attributable, in my opinion, to two things: 
First, that uniformity of the law of bankruptcy is a necessity ; second, that 
the law prohibits voluntary preferences by debtor. As a uniform law, 
the banking and business world of each State knows the law of every 
other State. As a law of the general government, having the consti- 
tutional right to enact it, the effect of proceedings in one State prevents 
the energetic creditor from gaining preference by attachment, or other- 
wise, in sister States. It seems to me that the government, in repealing 
a bankrupt law and allowing each State to establish its own laws, works 
an injury to its inhabitants. In many States debtors have been allowed to 
give voluntary preferences to particular creditors, and the general spirit 
of fairness of the mercantile world favors the spirit of the present bank- 
ruptcy law, which permits no such unfair preferences. 

But the bankruptcy law of 1898 has its peculiarities, and the reason 
of some of its provisions is beyond my comprehension. For instance, it is 
made an act of bankruptcy where a person “has admitted in writing his 
inability to pay his debts and his willingness to be adjudged a bankrupt 
on that ground.” Now, why should it not be made an act of bankruptcy 
to admit his inability to pay his debts? Why should the debtor have to 
express his willingness to be adjudged a bankrupt? Why should his 
admission have to be in writing if it can be proved by credible witnesses ? 
A short time since I had a note of a debtor, which he admitted owing by 
a printed circular sent to all of his creditors, containing a printed list 
of his assets and liabilities and showing an insolvent condition and ex- 
pressing a willingness to allow his creditors to take charge of his property. 
But because he had not expressed a willingness for a bankrupt court to 
take him the creditors had to wait until the spirit moved him to file his 
petition or else lose several weeks in getting a judgment against him. 

Another provision of the bankruptcy law which should be amended 
is that which declares it an act of bankruptcy for a person to have “per- 
mitted, while insolvent, any creditor to obtain a preference through legal 
proceedings, and not having, at least, five days before a sale or final dis- 
position of any property affected by such preference, vacated or dis- 
charged such preference.” 

Let us analyze this clause. It means this: If a creditor attaches or 
seizes under judgment the property of an insolvent debtor and the debtor 
does not pay him off in five days he commits an act of bankruptcy. If 
he does pay him off in five days he gives him a preference and thus com- 
mits an act of bankruptcy under another provision, namely: by giving a 
preference while insolvent. 

Another defect in the bankruptcy law is the failure to provide for 
a keeper, custodian or receiver of the property of a voluntary bankrupt 
from the moment of the filing of his petition. The bankrupt law provides 
for a lapse of ten days’ time to call the meeting of creditors and not more 
than thirty days, and during this interval the property is left to take care 
of itself. The bankrupt’s interest has ceased and there ought to be some 
provision for appointing ex parte an officer to take charge of the assets. 
This can easily be effected by giving the bankrupt court discretion to take 
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all needful steps to protect property ex proprio motu. In its discretion 
perishable property and property the expense of keeping which will exceed 
its value, should be permitted to be sold on short notice at the discretion 
of the referee. 

Louisiana can give from her insolvent laws a valuable suggestion 
to the national law. It is this in relation to the discharge of bankrupts. 

No bankrupt should ever be discharged without the consent of a 
majority of the creditors in number or amount, or in both. Experience 
has taught us that men will sometimes cover up their assets successfully, 
but where the good will of one’s creditors is to be a factor in obtaining 
his discharge he is more likely to surrender sufficient property to obtain 
that good will. This is the reason in my opinion that such heavy divi- 
dends were formerly paid under our State law. There is a bill pending in 
Congress in this direction, and let us do all in our power to support it and 
to have the National Association of Bankers do likewise. 

Payments by bankrupts during the four months immediately pre- 
ceding the bankruptcy should not be regarded as preferences if made 
or received in good faith and in the due course of business. They should 
not certainly be offset against new credits made by the creditor who has 
received the money on the first credit and sold additional goods. Noth- 
ing less than an attempt to fraudulently prefer a creditor, with the knowl- 
edge of that creditor, should affect contracts of this nature. 

While in my opinion Louisiana has the fairest and most practical 
insolvent laws in the Union on her statute books, I believe in a National 
bankruptcy law. I believe in a uniform law of bankruptcy as I believe 
in a uniform negotiable instruments law, as I believe for the sake of 
banking and business the nearer we can come to one commercial code in 
this great nation the more we shall further our financial prosperity. 

I wish that I had time to quote the minority report made in the Fifty- 
eighth Congress on a bill to repeal the present bankruptcy act. In that 
report is such an array of authority in favor of a uniform law that nothing 
I can say would add to its strength. There is not an important commer- 
cial nation in the world to-day that has not some uniform system of 
bankruptcy law. Mr. Madison, writing in the “Federalist,” says: “The 
power to establish uniform laws of bankruptcy is so intimately connected 
with the regulation of commerce and will prevent so many frauds where the 
parties or their property may lie or be removed into different States that 
the expediency seems not likely to be drawn into question.” Mr. Justice 
Story says: “It is extraordinary that a commercial nation, spreading its 
enterprise through the whole world and possessing such an infinitely 
varied internal trade, reaching almost to every cottage in the most distant 
States, should voluntarily surrender a system which elsewhere has 
enjoyed such general favor, as the best security of the creditors against 
fraud and the best protection of the debtor against oppression.” Daniel 
Webster expresses himself equally strong in favor of this necessary law. 
To these names add those of Representative Bayard, of Delaware; of 
Senator Stanley Matthews, of Senator David Davis, of Senator John 
J. Ingalls, of Senator Roscoe Conkling, of President Harrison, whose 
opinions in the minority report already referred to are well worth the read- 
ing. In conclusion, I wish to say that not only should we have a National 
bankruptcy law, but that that law should be a permanent one and not a 
spasmodic one. We do not want any year-of-jubilee legislation. We 
are entitled, if the law is a good one, to have it on our books permanently. 
On this subject I will quote what James Monroe Olmstead, of the Massa- 
chusetts bar, says in a recent article in the Harvard Law Review: 

“It is perfectly apparent, however, that there exists among some 
judges, on the floors of Congress, and in the community, a fallacious and 
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superficial view that bankruptcy legislation should partake of the nature 
of a ‘Hebrew jubilee,’ and that at intermittent periods the country should 
have such a law for the purpose of relieving the unfortunate debtor from 
his burden of debt. While the humanitarian or relief features are meri- 
torious, it should be constantly borne in mind that this principle of the 
law is merely an incident to its main purpose, and should not prove a 
menace to the permanency of a system intended for the perpetual benefit 
of merchants in general. If the ‘Hebrew jubilee’ idea is to prevail, the 
country will be confronted with successive repeals as heretofore; but, as 
regards repeal, it is difficult to understand why a bankruptcy law should 
be singled out for attack. There would seem to be as much sense in 
asking for a repeal of the interstate commerce law, patent laws, and postal 
laws, all of which are authorized by the same section of the Constitution, 
which provides for ‘uniform laws on the subject of bankruptcies through- 
out the United States.’ ” 


Portland Association of Credit Men Makes Complaint. 


Direct negotiations during the past five or six years having failed to 
correct alleged injurious practices on the part of a prominent firm of col- 
lection attorneys, the Portland (Oregon) Credit Men’s Association has 
filed a formal complaint with the Grievance Committee of the Bar Asso- 
ciation of the State of Oregon. The petition recites that the membership 
of the Credit Men’s Association includes the strongest and most important 
mercantile houses in Portland. It is set forth that it is the duty of the 
Association to protect, as far as possible, the best interests of the business 
transacted by the members. In this connection, the complaint to the 
Bar Association says it has been brought to the notice of the Association 
that a firm of attorneys making a specialty of collecting bad accounts has 
followed a practice alleged to injure indirectly the firms represented by 
the Association. The firm against whom the complaint is directed 
handles accounts for Eastern and San Francisco jobbers, and in order 
to increase their business they have at different times during the past few 
years, published and sent out to such Eastern and Southern firms as they 
supposed were doing a credit business in their territory, printed lists of 
retail merchants throughout the Northwest and referred to as “Adjust- 
ments Recently Made.” 

While acknowledging that these lists have among the names many 
who are poor pay, the Credit Men’s Association informs the Bar Asso- 
ciation that the lists also contain the names of many of the Association’s 
good customers who are in good standing and credit with the members 
of the Association. The Bar Association is informed that repeated 
attempts have been made to have the firm modify the practice referred 
to, but that while the attorneys promised to discontinue their methods in 
the direction complained of they complied with the requests, it is alleged, 
only in a short time to accomplish the same result by changing their 
methods a little. 

Accompanying the complaint is a copy of a letter received by the 
Portland Credit Men’s Association from a reputable Eastern house which 
had sold merchandise to a Western firm whose name was included in 
the “Adjustment” list sent out by the attorneys in question. The letter 
from the Eastern concern stated that it had sold a bill of goods to a firm 
whose name was on the “Adjustment” list, and information was desired 
regarding the standing of the buyer, as the order was too large to deliver 
unless the Western firm was above suspicion. 

Commenting on this “Adjustment” list, the petition to the Bar Asso- 
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ciation says: “While it is true that some of these firms (those named 
in the list) are very slow pay and hard to collect from and some of them 
utterly worthless as a credit risk, many of them are in good standing, 
and such methods as these will only serve to injure their credit and cause 
collection of accounts to be enforced against them, doing them great injury 
and perhaps forcing them into an assignment when they are perfectly 
solvent and no harsh measures are necessary.” 

The memorial concludes by saying that the Portland Credit Men’s 
Association has therefore made this appeal to the Bar Association in the 
hope that that body will take action which will permanently dispose of 
this practice. 


“In Full Payment.” 


It is the common experience of every lawyer to receive a letter some- 
what as follows: 

“We enclose herewith a claim against John Jones, of your city, for 
$100.00, a balance due us on open account. There was a difference be- 
tween Mr. Jones and ourselves on some transaction on which we claimed 
a balance of $300.00. Mr. Jones remitted us a few days ago $200.00, 
which he stated in his letter was in full of the account. We have given 
him credit for this amount on account and want you to insist upon pay- 
ment of the balance.” 

It takes just one experience like this for the credit man or collection 
manager to ascertain that Mr. Jones has the best of the argument; that 
when an account is disputed and a remittance is made which specifically 
states that it is in full, the acceptance of this remittance constitutes a set- 
tlement and precludes the creditor from enforcing his claim for the alleged 
balance. But notwithstanding this well-known rule such cases continually 
crop up and when the exasperated creditor insists upon “going to law” 
it merely tends to impress upon him more forcibly the fact that he has 
made a mistake when he finds the court of last resort has decided against 
him and that he has not only lost his $100.00, but costs and attorney’s fees 
besides. 

A rule which the credit man and collection manager should always 
bear in mind is to refuse to accept any conditional payments unless they 
are prepared to abide by the conditions; that when a debtor accompanies 
a remittance with a condition, its acceptance, except in some very rare 
cases, is an acceptance of the conditions under which it is paid. 

One of the latest cases on this subject is that of the Canton Union 
Coal Co. vs. Parlin & Orendorff, recently decided by the Supreme Court 
of Illinois (74 N. E., 143). In this case the debtor sent the creditor a 
check accompanied by letter stating the check was in full of the account. 

The creditor’s bookkeeper made out a statement of the account as 
shown by the creditor’s books, and credited the check, leaving a balance 
due. He then took the statement to the debtor, stating that it showed 
the amount due and that the check had been credited, and requested a 
check for the balance. The debtor then stated that he did not owe any- 
thing, and renewed the statement when the bookkeeper stated that the 
check had been merely credited on account. It was held that the facts 
provided did not justify an inference that the condition on which the 
check was sent was waived by the debtor, so as to prevent the retention 
of the check from constituting accord and satisfaction. The court said 
in part: 

“The check was the means in obtaining payment of the balance 
shown by the statement, and it was clearly offered as payment in full of 
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the balance due. If the plaintiff, upon receipt of the check, had retained 
it, and had not done or said anything further, there would be no dispute 
of the proposition that it was accepted in full payment and satisfaction 
of the demand. Plaintiff could not have understood that it was author- 
ized by the letter to accept the check as a part payment, and credit on the 
account, leaving a balance due. If taken at all, it was to be taken as it 
was offered—as a payment in full; and this would be true, although 
the bookkeeper’ went to the defendant’s office and protested that the 
check was not for the whole amount due. This is not denied by counsel, 
who complain of the ruling of the court, but they urge that Orendorff 
was informed that plaintiff had given credit on the account for the amount 
of the check, leaving a balance due, and did not object to the retention 
of the check in that way, or demand its return, and that from his conduct 
the jury might properly draw an inference that the condition on which 
the check was sent was waived. When plaintiff’s bookkeeper went to 
Orendorff and told him that he had brought a statement of the balance due, 
Orendorff merely said that he did not owe the plaintiff anything. That 
was before he had seen the statement, and, so far as appears, he did not 
then know that the check had merely been credited on the account as a part 
payment. The fact that plaintiff’s representative said there was a balance 
due would have no weight as tending to show that defendant consented 
to the application of the check as a part payment. The account was 
unliquidated, and defendant knew that the balance had not been agreed 
upon. The plaintiff could not accept so much of the offer as was favor- 
able to it and reject the remainder without the consent of the defendant 
and Orendorff’s statement that they were not indebted to the plaintiff did 
not tend to show consent. Afterward, when plaintiff laid the statement 
down before Orendorff, and told him that he had given credit on the 
account for the check, still leaving a balance due, which he told Orendorff 
to mail check for, Orendorff again said that they did not owe plaintiff any- 
thing. We do not see how the jury could have inferred from these repeated 
statements of Orendorff that he waived the condition on which the check 
was sent, and we do not think the jury would be justified in drawing 
such a conclusion from them. If the plaintiff was not willing to accept 
the check as sent in full of the account, and acknowledge the receipt of it 
as requested he ought to have returned it. The rule that required him to 
do so is neither harsh nor unjust, but it secured to the defendant the right 
to have his check received as offered, if received at all, unless there was a 
subsequent waiver of that condition. We do not regard the evidence as 
tending to show such a waiver, and there was therefore no error in 
directing the verdict for defendant.” 

This case seems to be properly decided according to the policy now 
prevailing in most American courts, as to which perhaps the leading case 
is Fuller vs. Kemp (138 N. Y., 231). The New York Court of Appeals 
has evinced a disposition not to push the doctrine of Fuller vs. Kemp to 
an inequitable extreme. There may, for example, be cited the very recent 
decision in Laroe vs. Sugar Loaf Dairy Co. (180 N. Y., 367), in which 
it was held that the mere retention and use by vendors of checks accom- 
panying an account giving the amount of goods delivered, and the price 
therefor, at the foot of which appeared the words “to check in full,” does 
not constitute an accord and satisfaction where it appears that they had 
a valid contract by which the vendee was bound to accept the’ goods at 
a specified price, and although the latter repudiated it, he continued to 
receive the goods after notification that they were delivered solely under 
the contract and at the price stipulated therein, and if he sent any checks 
he would receive them for nothing but credit on account.—Mercantile 
Adjuster. 
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Our Friend the Appraiser. 


At the meeting of the New York Credit Men’s Association held in 
December, 1904, Judge Holt, one of the speakers, in the course of his 
remarks suggested that the Association have prepared and furnished him 
a list of names of those competent to act as receivers and appraisers 
in bankruptcy cases. President Graham communicated with the members 
of the New York Association inviting their co-operation in the compilation 
of such a list, which, upon its completion, was placed in the hands of 
Judge Holt. A few weeks ago a gentleman whose name appeared in the 
list furnished to Judge Holt learned that his name had been printed in the 
Law Journal as an appraiser of a certain bankrupt estate. Not having 
official notice of such an appointment, our friend made an investigation, 
as a result of which he found that he had been appointed, together with 
two others, to appraise a stock of cloaks then in the hands of a receiver 
in bankruptcy. The next step was to locate the attorney for the receiver. 
It so happened that this gentleman’s office was in the same building as 
that of our friend, the appraiser; in fact less than twenty-five feet of 
space separated the two offices. 

At ten A. M., the day following this discovery, our friend, the 
appraiser, called on Mr. Attorney, introduced himself and learned to his 
astonishment that the reason he had not been notified of his appointment 
was due to the fact that Mr. Attorney had failed to locate him, although 
his name appeared in the city directory, in the business directory and in 
the telephone book. After a few expressions of regret on the part of Mr, 
Attorney, our friend the appraiser, was invited to sign papers containing 
an appraisement made up by the other appraisers, and in which the value 
of the goods was set down at about $400. Our friend, the appraiser, 
was informed that his fee would be paid just as though he had performed 
the duties for which he had been appointed. Our friend, the appraiser, 
declined the opportunity of earning his fee so easily, and insisted that 
he be given an opportunity to appraise the stock. At this point another 
jolt was handed out by Mr. Attorney, who informed our friend, the 
appraiser, that the goods were to be auctioned off within a half hour. 

Grabbing his hat our friend the appraiser hurriedly boarded a car 
and succeeded in reaching the place where the sale was to be held just as 
the auctioneer was mounting the stand. After a wrangle indulged in by 
our friend, the appraiser, the auctioneer and the receiver, who in the 
meantime had made his appearance, the sale was adjourned long enough 
to permit an appraisement by our friend, the appraiser... The figures 
arrived at through the second appraisement were considerably higher than 
those contained in the original papers. Our friend, the appraiser, at first 
insisted that the other appraisers be sent for and be given an opportunity 
to go over the stock again. He however withdrew from this position, 
and agreed that if a lump bid were offered which was within a reasonable 
amount of the valuation as placed by him he would agree to allow the 
sale to proceed. A bid was quickly made, after which the sale proceeded. 
According to the catalogue, the amount realized was over $1,100. 

Our friend, the appraiser, promptly reported the affair to Judge 
Holt, who was much surprised to learn of the transaction, and immedi- 
ately summoned before him the parties who had been active in it. 


From the Newspapers 


One of the subjects discussed by the National Association of Credit 
Men at the recent convention of the organization was that of consular 
service reform. The matter was brought up by the report of the legis- 
lative committee, which embodied a resolution recommending the enact 


32 


BRESS3 2 





ment of a suitable measure of this character. Among the provisions sug- 
gested are the substitution of salaries for fees, the adoption of the merit 
system of appointment and promotion, tenure of office according to effi- 
gency and conduct and the complete Americanization of the consular 
srvice. We hope Credit Men throughout the country will do what they 
aan to bring about the enactment of such a law.—Dry Goods Economist. 


In his address before the National Association of Credit Men, F. W. 
Standart, President of the Association, spoke emphatically in favor of 
federal supervision of both fire and life insurance companies. Such 
regulation, he believes, would operate not only to the benefit of policy- 
holders, but to the benefit of insurance companies themselves. 

This is more proof of the growth of a public sentiment in favor of 
federal regulation as opposed to State regulation of the corporations.— 
Wall Street Journal. 


The upheaval in the Equitable Life Assurance Society and the arbi- 
trary methods of fire insurance companies has attracted the attention of 
business men to specialized business in a way that will eventually put a 
stop to many evils. As indicating the trend of thought in this direction, 
Mr. Frederick Standart, President of the National Association of Credit 
Men, in a speech before the organization at Memphis, expressed a prefer- 
ence for national rather than State supervision of insurance companies. 
He urged the Association to exert its influence for the repeal of all laws 
which vitiate the quality or restrict the amount of protection necessary 
to insurance, which he regarded as an important branch of credit. This 
view appears to be generally shared by men in all branches of insurance. 
The argument is that if supervision is necessary the national government 
tan give uniform statutes to the entire country, and this is preferable to 
State management, where no two laws agree on a policy. 

In the demand for government control of things, insurance has had 
prominence second only to the railroads. President Roosevelt, in his 
letter to Secretary Morton, shows his interest in this matter when he 
expresses the hope that the way can be cleared for government super- 
vision of insurance societies. When that time comes, there will be an 
ne of the business of some of these companies.—Dayton (Ohio) 

ews. 


LOCAL ASSOCIATION NEWS. 


Atlanta Credit Men’s Association. 


The Executive Committee of the Atlanta Credit Men’s Association 
met in the office of the President, Wilmur L. Moore, recently, and were 
enthusiastic in their determination to establish a bureau of adjustment. 

The following resolution was introduced by Joseph A. McCord, of 
the Third National Bank, and was unanimously passed : 

“Resolved, That the Credit Men’s Association proceed with the 
organization of an Adjustment Bureau by the election of a committee of 
three members from the Association, whose term of office shall be one 
year from the date of their election. 

“Be it further Resolved, That, should one or more members of this 
committee announce that because they are interested in the claim under 
adjustment they thereby be disqualified, the President of the Credit 
Men’s Association of Atlanta be authorized to name their alternates.” 

Upon motion of M. L. Sterne, of the Atlanta Paper Company, a com- 
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mittee of six was appointed by the President to outline a plan of opera- 

tion for the bureau and to report at a called meeting of the Associa 
to be held in the near future. This committee is composed of M. L. 
Sterne, Chairman; Joseph A. McCord, Third National Bank; Alf 
Truitt, Truitt-Silvey Hat Company; Willis E. Ragan, Ragan-Malone 
Company; W. H. Kiser, M. C. Kiser Company; E. L. Rhodes, of the 
E. L. Rhodes Company. 


Boston Credit Men’s Association. 


The Directors of the Boston Credit Men’s Association held a meeting 
on November gth. This was the first meeting of the season and was very 
well attended. Nothing of more than local interest was transacted. 
Arrangements were made to have an open meeting of the Association 
in December. 


The discussion of adjustment bureaus was continued, without any 
result as yet. 
One of the members spoke of the new law in New York State, con- 


cerning signed statements, and the Secretary was instructed to procure 
copies of the law. 


Buffalo Credit Men’s Association. 


W. A. Given, President of the Pittsburgh Credit Men’s Association, 
was the principal speaker at the November meeting of the Buffalo Credit 
Men’s Association. The meeting was held at the Ellicott Club, and invi- 
tations to attend the meeting were issued to many merchants of Buffalo, 
not members of the Association. The subject discussed by Mr. Given was 
“Adjustment Bureaus.” Mr. Given presented the subject in admirable 


form, and following his effort a general discussion of the subject was 
indulged in. 


The Chicago Credit Men’s Association. 


The regular monthly meeting of the Chicago Credit Men’s Associa 
tion was held at the Victoria Hotel on Wednesday evening, November 
22, 1905. There was a large attendance of members, who, after enjoying 
a bountiful dinner, listened to entertaining and instructive addresses on 
“Theft,” by Prof. Graham Taylor, and on “The Credit Man at the Jail,” 
by John L. Whitman. 

It was expected that a report would be presented by the special com- 
mittee on “Adjustment Bureaus,” but owing to the unavoidable absence 
of the chairman of the committee the matter was laid over until the 
December meeting. 

The plan followed by the Chicago Association, of holding monthly 
meetings, is a most excellent one, and could be followed to advantage by 
other local Associations. 


Cincinnati Credit Men’s Association. 


The annual meeting of the Cincinnati Credit Men’s Association was 
held November 27th, at the Burnet House. The meeting was well at 
tended. Dinner wag served at seven o'clock. 

Following the dinner the regular business of the meeting was taken 
up in this order: 

Address by the President, 
Report of the Treasurer, 
Committee Reports. 


President Silberberg in his address called attention to the fact that 
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during the year an Adjustment Bureau had been organized. In addition 
to this bureau the association has devised a system of collection letters, 
which are used by members on tardy creditors. Continuing, the president 


“The association will, in the next Legislature, attempt the passage of 
two bills that are most vitally important to all business men doing a credit 
business. The first will be a bill regulating the sale of goods in bulk. The 
earlier Ohio law on this subject was declared unconstitutional by the 
Supreme Court. Similar laws have, however, been declared constitu- 
tional in other States of the Union, and there is strong reason to believe 
that a law can be framed and passed in Ohio that will stand the test of 
constitutionality. The law will put an end to one of the most fraudulent 
practices of the modern business world. 

“Another law that will receive the attention of the Credit Men’s Asso- 
ciation is one drafted by District Attorney Jerome, of New York, and 
passed by the Legislature of New York. This bill in substance provides 
that when a property statement in writing is made by a person for the 
purpose of obtaining credit, and the person making the statement incorpo- 
rates in the statement a list of the books of account kept by him, from 
which the statement is taken, the person to whom the statement is made 
and by whom the goods are furnished, if the goods are not paid for within 
ten days of the time at which payment is due, shall have the right to see 
the books of account mentioned by the debtor, and if the books are not 
produced it shall be prima facie evidence that the property statement made 
for the purpose of obtaining credit was false, and that the creditor parted 
with his goods on the strength of the false statement. 

“This law makes it practicable to punish a debtor who makes a false 
statement in writing, for the purpose of obtaining credit for procuring 
goods under false pretenses. Without this statute it has proved practically 
impossible to convict a man of this offense.” 

The report of Treasurer R. McF. Smith showed the financial affairs 
of the Association to be in good shape. 

Interesting reports were presented by the Chairman of the several 
committees. Following these Secretary-Treasurer Meek, who was pres- 
ent, made a brief address. Mr. Meek confined his remarks to association 
affairs, explaining and illustrating by many instances the benefits which 
accrue to its members through the protection it affords against frauds in 
bankruptcy. 

Mr. A. S. Brown, of Brown & Co., gave an account of his experience 
with a case which he had placed in the hands of the Association for 
adjustment. Mr. Brown was enthusiastic over the results so far attained. 

Mr. Alfred Mack, Attorney for the Adjustment Bureau, outlined an 
interesting case in which both the Cincinnati and Columbus Associations 
are interested. 

The Nominating Committee presented their report and the following 
were elected directors : 

FOR THE TWO-YEAR TERM 
1.—George Guckenberger Atlas National Bank. 
2.—George R. Lewis The Howe Scale Co. 
3.—Charles Meininger, Jr Graf. Morsbach & Co. 
4.—H. F. Taylor The Val Duttenhofer Sons Co. 
5.—I. Newton Trager The I, Trager Co. 
6.—F. D. Van Winkle . The Post-Glover Elec. Co. 
7.—I. A. Wyler The Wyler-Ackerland Co. 
FOR THE ONE-YEAR TERM. 
W. A. Hopple The John Shillito Co. 
W. B. Johnston The P. R. Mitchell Co. 





The I. Fallers Sons Co. 

The Peck-Williamson Co. 

Sanford, Storrs & Varner. 

Max Silberberg The Feder-Silberberg Co. 
R. McF. Smith National Lead Co. 
Albert Weil The Louis Lipp Co. 


The Cleveland Credit Men’s Association. 

_ _ The annual meeting and dinner of the Cleveland Credit Men’s Asso- 
ciation was held under most auspicious circumstances in the rooms of 
the Century Club, on Wednesday, November 8, 1905, when Mr. Chas, 
E. Meek, of New York City, the Secretary-Treasurer of the National 
Association of Credit Men, was the guest of the Cleveland Association 
and the principal speaker. 

_. The splendid banquet room of the Century Club was brilliantly 
lighted and ornately decorated with flowers, sheaves of wheat, pumpkins, 
and other autumn glories, and the tables were arranged to seat one 
hundred members and guests. 

The retiring president, Mr. W. H. Findley, made his outgoing 
address in which he dwelt on the healthy growth of the membership, and 
thanked the individual members for their constant and ready support. 

The treasurer, Mr. E. H. Cady, made a report of the financial con- 
dition of the organization. 

Mr. James L. Matchett, the secretary, read his report for the past 
year, showing the activity of the Association along the several lines on 
which it works, and its marked increase in membership and interest. 

Mr. A. J. Gaehr, chairman, read the report of the Legislative Com- . 
mittee, in which a number of important subjects were touched upon. The 
following extracts are of great interest: 

“Early during the year our Committee submitted a resolution, which 
was unanimously adopted, reaffirming our belief in the wisdom of a 
National Bankruptcy Law. We are glad to note that the American Bar 
Association at its meeting in August, offered through its committee, a 
strong report, setting forth in detail the reasons for the necessity of retain- 
ing a National Bankruptcy Act on the Statute Book. A like action was 
taken by the Commercial Law League, and the Referees in Bankruptcy. 
The National Association of Credit Men has appointed a special Com- 
mittee to look after the interests of the Association with reference to the 
Bankruptcy Act. This Committee is composed of strong men, and our 
interests are safe in their hands. 

“We Recommend that our Association offer its support to this Com- 
mittee, and we further recommend that active steps be taken to secure 
signatures to a petition for the retention of this law. We believe that this 
matter should be taken up in conjunction with the other Associations in 
Ohio, and that the trade and mercantile associations should be appealed 
to to give such aid as they can to this important matter. 

“There was upon the Statute Book of Ohio, a law commonly known 
as a Bulk Sale Law. In June, 1904, the Supreme Court of this State 
declared the law to be unconstitutional. The evils that this law was 
intended to correct are so widespread that the conditions demand our 
earnest thought and attention. Your Committee is not as yet ready to 
concede that the case in Ohio is a hopeless one, but the difficulties are so 
many and so varied that we hesitate to recommend a definite form of 
law, and content ourselves with making certain suggestions. Our 
difficulties have not been lessened by the fact that during the early part 
of October the Supreme Court of New York declared the Bulk Sale 
Law of 1902 of that State to be unconstitutional. We cannot, of course, 
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foretell how the 1904 enactment will fare when it comes to a test before 
the New York Supreme Court. 

“We offer as a hint merely, that our salvation in Ohio will probably 
lie in the direction of requiring that the transfer of stocks in bulk be made 
by a bill of sale only, and that such bill of sale shall be recorded, and 
shall not become effective until five days after record, and that all credit- 
ors be notified. The details of such a law must, of course, be worked out 
with great care. 

“We Recommend that this question be taken up in union with the 
other Associations in Ohio.” 

Mr. F. H. Randall, Chairman, dwelt on the importance of the Fraud- 
ulent Failure Committee and its absolute necessity as one of the active 
departments of the Association. 

Mr. W. H. Marshall’s report as Chairman of the Membership Com- 
mittee showed that the Committee had fulfilled its pledge, made one year 
ago, that it would obtain one hundred new members within the twelve 
months. 

Mr. Chas. E. Meek, the Secretary-Treasurer of the National Asso- 
ciation, addressed the club on the subject of “Commercial Graft,” and 
astounded his audience with a brief history of several cases in different 
parts of the country where justice and law alike had been pushed aside 
by judges and juries for the benefit of fraudulent debtors who are being 
prosecuted by the National Association of Credit Men. 

Mr. Meek also spoke on the subject of Adjustment Bureaus, explain- 
ing their workings and the benefits arising from them. 

The following Board of Directors were elected by ballot to serve for 
the ensuing year: E. H. Cady, Union National Bank; W. H. Findley, 
Findley Bros. Co.; A. J. Gaehr, Geo. Worthington Co.; F. A. Grossen- 
bacher, Sterling & Welsh Co.; G. F. Kast, Cleveland Twist Drill Co.; 
W. H. Marshall, Strong, Cobb & Co.; J. L. Matchett, Deming-Matchett 
Co.; Harry New, Landesman, Hirscheimer & Co.; J. B. Pearce, The 

. B. Pearce Co.; F. E. Pile, Forest City Paint and Varnish Co.; F. H. 

ndall, American Stove Co.; T. P. Robbins, Cleveland Hardware Co.; 
A. L. Somers, Francis Widlar Co.; Benj. F. Wade, Taylor & Boggis _ 
Foundry Co.; Kenneth R. Taylor, Lorain Coal and Dock Co. 


Denver Credit Men’s Association. 


On November 14th the Denver Credit Men’s Association held its 
regular monthly meeting. Dinner was served at six-thirty, and was fol- 
lowed by a business meeting which was given over to a discussion of 
“County Check Exchange.” 

The Denver Association recently issued to the Colorado trade the 
following letter : 


Denver, Coio., November 13, 1905. 
To the Trade:— 


The exchange on country checks has grown to be such a tax on the 
members of our Association that it has been deemed best by the Associa- 
tion to draw the attention of the out-of-town trade to the same. 

The banks in many of the towns in the State charge when remitting 
for checks drawn upon them, and it is this charge that makes the burden 
upon our members. Some of the trade make a practice of remitting by 
their local checks, upon which our members are obliged to pay a charge 
of one-fourth of one per cent. When a customer remits upon this basis 
he is not paying his bills on the basis of 100 cents upon the dollar, as all 
bills are payable in funds par at the point of billing. 

The Denver banks make no charge for collecting checks drawn on 
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country banks, unless the country bank charges them; the following being 
the only points in the State that at present do not charge, 
List of par points: y 
* * * ~*~ om * * 


If your town is not on this list we would request that you take the 
matter up with your bank and see if your town cannot be placed on the 
par list; and if that cannot be done, we would ask that you remit to our 
members in Denver Exchange, or add the words “with exchange” to your 
check. 

We are sure that you will appreciate that this is a fair and reasonable 
request. 

Very truly, 


THe DeNveER Crepit MEN’s ASSOCIATION, 
H. A. C. MatHew, Assistant Secretary. 


It was decided to issue another letter on this subject, to be sent out 
about January 1, 1906. 

At the close of the business meeting Senator Patterson made an in- 
teresting address, his subject being, “The Philippines.” Senator Patter- 
son was a member of Secretary Taft’s party who recently visited the 
island. 

The annual banquet of the Denver Association will be held in 
December. 


Grand Rapids Credit Men’s Association. 


The Grand Rapids Credit Men’s Association held a large meeting 
Tuesday evening, November 21, 1905, at the Peninsular Club. 
Dinner was served at six thirty, and after cigars and coffee were 


passed the members listened to a number of interesting addresses which 
the Entertainment Committee had arranged for; among those who spoke 
were Messrs, Cleland, Sehler and Secretary Merritt. The topics dealt 
with were: 

“The Liability of Married Women as Partners with their Husbands.” 

“Grand Rapids Credit Men’s Protective Bureau.” 

“Scope of the National Association.” 

Secretary Merritt treated his subject exhaustively, reviewing the 
work of the National Association since its organization. In closing 
Secretary Merritt said: 

“Gentlemen, I have endeavored to give a general outline of the scope 
of the National Association. I have not gone into ancient history to do 
so, but have given you some of the most important things which have 
been done the past year. These facts and figures have all been published 
in the bulletins and I have simply sorted them out and arranged them 
for the benefit of our new members and those others who have not kept 
in touch with the work of the Association through the bulletin. 

“It is gratifying to note that Grand Rapids has taken its share in this 
work and that we are well represented on the committees for the -present 
year. Mr. Brown is a member of the Prosecution Committee, Mr, Sehlet 
is on the Legislative Committee and Mr. H. C. Cornelius is State Vice- 
President. But, gentlemen, we believe we should have more. The next 
year should find one of our members on the National Directorate, and it 
is the sense of your Executive Committee that that man should be Mr 
Hutchins. But I believe it will be necessary for the Detroit and Grand 
Rapids Associations to get together when an office is desired at the hands 
of the National Convention, and the time to do it is right away. 

“We ought to be better represented in the National Conventions. We 
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are entitled now to seven delegates and we should have them all go. 
We ought to have men interested in the work. There are thirty-five 
individual members in the State. We ought to get their proxies for the 
next convention. With forty votes at our disposal we would be some- 
thing worth considering. _We could make a trade for votes and help 
those who help us. There is no reason why some one of our members 
should not be President or Vice-President. I should be glad, for one, 
to have some one in our midst develop that sort of ambition. We might 
as well aim high, and it would be only natural that the next President 
should come from the North. We've had them from the East and the 
West—why not try a Michigander for a change? : 

“Again I want to urge every member to take a personal, active interest 
in the Association. Come out to the meetings, get your thinking cap on 
and give us the benefit of your suggestions. Ask questions. If the 
President can’t answer them keep them over until the first of the year 
and try them on the new President. If you have any suggestions that 
will make our meetings more interesting hand them out. Don’t keep them 
for use when you get on the Entertainment Committee, let us have them 
now. If you know of any one who ought to become a member go after 
him. If you can’t land him call up Rutka and he will call out his scouts 
and together you can get him. Tell him of the good the Association is 
doing. Tell him how much you like it yourself. Tell him that we are 
trying to make ourselves better credit men, better citizens, better friends. 
Tell him that the old narrow-mindedness and selfishness are giving way 
to a broader conception of the duties and privileges of credit men and that 
through the aid and work of our associations we have made the name of 
credit man second to that of no profession in the respect and esteem of 
the commercial world.” 

Before the meeting closed Chairman Rutka of the Membership Com- 
mitee reported the names of eleven applicants for membership. The 
Grand Rapids Association now numbers one hundred thirty-four members. 


Kansas City Association of Credit Men. 


The Kansas City Association of Credit Men opened the season of 
1905-1906 with an informal dinner at the Midland Hotel, Kansas City, 
Mo., Saturday evening, November 25, 1905. About forty of the members 
were present. Addresses were delivered as follows. 

“A Message from the Old Administration,” John L. Powell, of Gold- 
standt-Powell Hat Company, retiring President. “A Message from the 
Incoming Administration,” George H. Edwards, of Edwards & Sloane 
Jewelry Company, incoming President. “Echoes of Memphis,” George 
Osmund, of R. G. Dun & Company. “Life Insurance a Business Asset,” 
Charles Sachs, General Agent Northwestern Mutual Life Insurance 
Company, Milwaukee, Wis. “Publicity and Policies,” Hon. Edgar C. 
Ellis, member of Congress, Fifth Missouri District. “The Institutional 
Church,” Rev. Charles W. Moore, North Side Church, Kansas City, Mo. 
“An Adjustment Bureau,” Edwin A. Krauthoff, of Karnes, New & 
Krauthoff. “Why an Adjustment Bureau should be Established,” D. B. 
McCoy, of Rock Island Implement Company; John A. Campbell, Kansas 
City Wholesale Grocer Company. 

At the conclusion of the foregoing program, on motion of John L. 
Powell, it was resolved the President appoint a committee of five, who 
should devise a working plan for an adjustment bureau, and who should 
confer with similar committees from other Associations, especially St. 
Joseph, Mo., and report to the Association. 

Thereupon the meeting adjourned. 
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Louisville Credit Men’s Association. 


The Louisville Credit Men’s Association gathered at a banquet in the 
Seelbach parlors on the evening of November 15th, and, to the accom- 
paniment of popular airs rendered by an excellent orchestra, exchanged 
greetings and enjoyed the good things provided for their delectation, 

early 100 members and guests were present. 

The assembly was one of many that are being held during the present 
month throughout the United States by similar associations to protest 
against the proposed repeal of the National Bankruptcy Act. S. A. Hilpp, 
President of the local organization, made a most tactful toastmaster, and 
among the invited guests who occupied seats of honor were Congressman 
Swagar Sherley, Judge Shackelford Miller and Col. Morris Belknap. 

After the viands had been done full justice President Hilpp in a few 
words called the meeting to order and outlined the occasion that gave rise 
to the gathering. He emphasized the importance of the question under 
consideration to the commercial interests of the country, and said the 
issue was not local, but national. He then introduced the first speaker, 
Charles B. Nordeman, Vice-President of the Association, to whom had 
been assigned the task of stating the views of the credit men upon bank- 
ruptcy legislation. 

Mr. Nordeman began his address very happily by referring to the 
predicament in which the credit man is often placed in considering a pos- 
sible customer, and adapted from the immortal bard of Avon the famous 
soliloquy of the Prince of Denmark, “To sell or not to sell? That is the 
question. . . . To sell, to ship, perchance to lose; aye, there’s the 
rub.” 

Before the enactment of the present legislation the embarrassment of 
the credit man was very largely increased by the activity of State insol- 
vency laws. In forty-odd States there were forty-odd sets of laws, and 
the matter of extending credit became a shot in the dark. The speaker 
went on to quote from several national authorities on such questions to 
show the chaotic condition existing in the country when every State legis- 
lated for itself concerning bankruptcy. With a splendid grasp of the 
subject, indicating wide reading and close study, Mr. Nordeman outlined 
the history of bankruptcy law making, and instanced the causes that had 
led to the repeal of the acts of 1800, 1841 and 1867, all of which proved 
in operation to be either ineffective or inequitable. The present act was 
passed by Congress in 1898, and had been demonstrated to be by far the 
most successful measure coping with a delicate and difficult question 
that has yet been put upon the statute books. It was not perfect, but was 
far superior to the old State insolvency legislation. Under the present 
act there are no preferred creditors, all creditors sharing equally, and if 
just division of the estate is not made, the blame lies upon the creditors to 
whom the law gives every opportunity for securing justice. 

Mr. Nordeman referred to the sources from which the opposition to 
the act had arisen. The State of Alabama was the headquarters of the 
agitation for repeal. This State had filed more voluntary and involuntary 
petitions in bankruptcy than any other State in the Union. Behind the 
opposition were money-lenders who had been making loans at high rates 
- of interest on city and farm mortgages, and who thought they were 
entitled to some special preference. The speaker closed a speech that was 
replete with facts and carefully reasoned argument with an eloquent 
appeal for fairness and honesty in business dealings. “A square deal for 
creditor and debtor,” declared the speaker, “can be assured by the retain- 
ing of the present law upon the statute books of the nation.” 

Congressman Swagar Sherley was then introduced, and in a most 
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skillful address managed to say as little as possible about the subject under 
discussion, and offered some excellent advice to the gentlemen present 
upon their proper attitude toward their representatives at Congress. Mr. 
Sherley intimated casually that he thought the Credit Men’s Association 
was right in its attitude on the bankruptcy act, but he considered the effort 
to repeal it a dead issue. He was not certain that he wanted to remain in 
public life, but he could assure the Association that a district would 
never be rightly represented in Congress until it got a good man there and 
kept him there. He emphasized the importance of a Representative’s 
constituents keeping him posted as to their attitude on public questions, 
and said if they wanted independent men in politics they must show them 
that it was worth while to be independent. 

Col. Morris Belknap was the next speaker, and in a brief address 
stated his belief that the present act was fair to debtor and creditor alike, 
and that its retention was most important in view of the growing foreign 
trade of the United States. 

The last speaker of the evening was Judge Shackelford Miller, who 
was exceedingly brief in his remarks, and closed by saying that when 
Sherley and he had entered public life together there had been a mutual 
understanding that the Congressman was to do the Judge’s speaking, and 
the Judge was to do Swagar Sherley’s thinking. 

The following resolutions were then adopted : 

“Whereas, The best interests of commerce demand that the adjust- 


ment of insolvent estates should be regulated by a national statute of 
uniform application; and, ; 
“Whereas, The operations of a National Bankruptcy Act have show 


excellent effects in the prevention of preferences and the reduction of 
expenses in the administration of debt; therefore, be it 

“Resolved, That the Louisville Credit Men’s Association heartily 
indorses the present act and expresses the hope that this legislation may 
be made a permanent feature of our jurisprudence; and it is further 

“Resolved, That the Senators and Representatives in Congress from 
the State of Kentucky be earnestly requested to assist in every possible 
way in furthering the desires embodied in these resolutions, and that a 
copy be sent to each of them.” ° 

Richmond Credit Men’s Association. 

The quarterly meeting of the Richmond Credit Men’s Association was 
held in the Lexington Hotel, Tuesday evening, November 7th. There was 
a large attendance, and the meeting was presided over by President Geo. 
L. Pender, 

The principal topic of discussion was that of the organization of a 
bureau for the exchange of credit information between the credit men’s 
associations of Baltimore, Richmond, Lynchburg and Norfolk. Amon 
those taking part in the discussion were Secretary Buck and Mr. W. J. 
Carter of Baltimore, Messrs. Rawlings and Conrad of Norfolk, and 
Messrs. Wilson, Wallerstein and Metzger of Richmond. No final action 
was taken, but a special committee was appointed by President Pender. 
This committee, consisting of Messrs. Wilson, Woodfin, and Antrim, 
will represent the Richmond Association in further conferences which are 
to be held. 

President Pender, as Chairman of the National Committee on Credit 
Co-operation, will shortly issue a call for a meeting of his committee, to 
he held at Richmond some time in January . 

Rochester Credit Men’s Association. 

The Rochester Democrat and Chronicle of November 24 furnishes 
the following account of the November meeting of the Rochester Credit 
Men’s Association : 
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Realizing the most money possible from a bankrupt’s assets and pre- 
vention of fraud and impending business failures by centralizing a cred- 
itor’s interest in an Adjustment Bureau was a subject that received the 
closest attention from members of the Rochester Credit Men’s Association 
at its meeting in the Chamber of Commerce last night. George E. Rey- 
nolds, of Pittsburgh, business man and lawyer and manager of such an 
institution which has met with great success in his city, presented argu- 
ments in support of the establishment of an Adjustment Bureau in 
Rochester and from the interest aroused, it is probable that important 
action will be taken soon by local credit men upon the project. 

The occasion was the annual election of officers of the Association 
and the following were chosen for the ensuing year: President, J. H. 
Lempert, of Solomon Brothers & Lempert; Vice-President, Leon D. 
Lewis, of Curtice Brothers Company; Treasurer, Lee Richmond, of 
Weaver, Palmer & Richmond; Secretary, Edward A. Weter, of Yawman 
& Erbe. Executive Committee, Irving Hoyt, Peter A. Vay and H. W. 
Utz. Reports of the Treasurer and of the Secretary were read, showing 
affairs in the organization to be in a highly satisfactory state, the mem- 
bership having increased from 145 to 154 the last year. 

The retiring President, Peter A. Vay, made a brief speech covering 
the work of the Association in successfully combating attempts to 
repeal existing bankruptcy statutes, the extension of the garnishee law 
and other matters that came up under his administration. Mr. Lempert 
then introduced Mr. Reynolds who spoke in part as follows: 

“Many creditors have considered the Bankruptcy Court a collection 
agency. When a failure occurs, many probate and file their claims and let 
them go, expecting the Court to do the rest, thus inviting irregular deal- 
ings from a dishonest debtor and teaching him that the waltz through 
bankruptcy is easy. To fill this neglect the Adjustment Bureau is estab- 
lished, claims to be filed with it for attention so that someone will attend 
to every case. 

“The bankruptcy act is so worded as to permit the handling of assets 
and the discovery of fraud. Our Adjustment Bureau has adopted the 
policy to look after the assembling of assets allowing the fraudulent 
features to be looked after through our Prosecution Bureau which has a 
guaranteed fund of $5,000. Co-operation or unification of efforts in each 
failure is the aim of our bureau work for the mutual benefit of all creditor 
members and all alike. 

“Realizing that men in active duty are too busy to adjust an insolvent 
estate, we decided in our city to provide a person who may be had by 
creditors, when a failure occurs, to adjust the estate for them when no 
fraud is apparent, thus avoiding professional appraisers, undervaluation 
of assets, sacrifice of values, delays and costs, and procure conservative 
appraisals of assets, co-operation, prompt settlement and larger dividends 
under the direct supervision of a committee of creditors of each estate, 
thus their discretion is co-extensive with their interests in recouping theif 
loss.” 

Mr. Reynolds then outlined the adjustment work under three heads, 
(a), the adjustment of estates of individuals, firms and corporations im 
failing condition and likely to become insolvent through mismanagement 
or friction; (b), settlement of estates where fraud and legal question 
are absent without recourse to the courts; (c), suggesting the appoint- 
ment of receivers and controlling the election of trustees through the 
majority of claims in control of the bureau. The first thing done is the 
conversion of the assets into cash, leaving fraud and complicated ques 
tions for later determination. The bureau then deducts legitimate 
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expenses of closing the estate and then deducts from dividends due mem- 
bers 5 per cent. and from dividends due others, 10 per cent. These rates 
are held to be more valuable and smaller than an attorney’s fees. The 
dividends thus realized, said the speaker, are from 20 to 25 per cent. 
higher than through the ordinary course in bankruptcy. 

“Another feature of the Adjustment Bureau is the saving of attor- 
neys’ and receivers’ fees, which by the dual administration by receivers 
and then by trustees in bankruptcy has depleted many estates. In brief, 
its objects are to prevent loss on accounts against failing, insolvent or 
fraudulent debtors by investigation and reporting; to arrange for the 
taking over of stocks and other property of such debtor and the disposing 
of the same for the benefit of creditors; to secure concerted action in the 
nomination of efficient and trustworthy assignees, receivers and trustees 
and any business pertaining to insolvent or bankrupt estates as shall be 
germane to the bureau’s objects. 

“Though we are advocates of the bankruptcy law we are convinced 
that great benefit may be derived from bureau adjustments. When debt- 
ors are led to understand that a special department has been established 
by their creditors, failures and especially fraudulent ones will be fewer 
in number.” 

In conclusion, Mr. Reynolds answered various questions as to the 
installation and operation of an Adjustment Bureau. Following the 
meeting a luncheon was served. 


St. Joseph Credit Men’s Association. 


The St. Joseph Credit Men’s Association announced an “Autumn 
Dinner” at the Metropole Hotel, for the evening of October 19th. The 


members, upon assembling, found that the dinner committee had provided 
this bountiful repast : 
Blue Points 
Chicken Broth 
Olives Celery 
Broifed White Fish, Maitre de Hotel 
French Fried Potatoes 
Braised Sweetbreads, Mocedoinc 
Potatoes Duchesse 
Roman Punch 
Vanilla Wafers 
Roast Red Head Duck, Sauce Bigora 
Asparagus Tips 
Lettuce, French Dressing 
Pistachio Ice Cream 
Coffee Cigars 


After all the eatables had been disposed of, and ‘the cigars lit, the 
Committee on Speakers announced this program: “An Echo from the 
National Convention at Memphis,” Ben C. Pinger; Reading, Edward D. 
Fenn; “The Negotiable Instruments Act,” Geo. W. Graves ; “Co-operation 
. Credits,” Edwin A. Krauthoff, of Kansas City; Address, Rev. W. R. 

obyns. 

The first speaker, Ben C. Pinger, said in part: “The Tenth National 
Convention, held at Memphis, has passed into history, but it gave to the 
South the opportunity to extend to us the glad hand of hospitality and to 
demonstrate the capability of its men as entertainers. 

“Our national conventions are truly the means of uniting the credit 
men for the protection of credit, for diffusing ideas regarding the proper 
granting of credit, for inducing legislation for the promotion of honesty 
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in business and for assisting in establishing uniformity in business customs 
and laws and promoting the interchange of credit information.” 

Mr. Pinger also related the business of the three days’ session of the 
convention in Memphis and described the southern city to some extent. 

Geo. W. Graves, in discussing The Negotiable Instruments Law, 
said in part: “Interstate commerce has so grown within the last half 
century that a large part of the business of the bankers and merchants of 
one state is conducted in other states. The people, particularly the judi- 
ciary, have realized the importance of having uniform laws in the different 
states and territories. 

“In the course of time the benefits of the uniform negotiable instru- 
ment law will be felt, and then we may expect uniform legislation on many 
other subjects. The people of the United States are one people. There is 
no south, no north, no east nor west, and yet while we cannot hope, so 
long as laws are made by human beings, that we will ever have laws per- 
fect in all respects, there is room for improvement. 

“T firmly believe that the uniform negotiable instrument law will be the 
opening wedge for the improvement of all municipal laws.” 

Edwin A. Krauthoff, the next speaker, entered at length into a dis- 
cussion of Co-operation in Credits. Mr. Krauthoff gave the credit men 
some excellent advice, saying: “This element of co-operation in credits is 
very widespread. It begins, primarily, even before the office of credit 
man is established. That is to say, the National Association of Credit 
Men operates in a small way like an employment bureau; so that an 
employer, seeking a credit man, or a credit man seeking an employer, may, 
through that medium of co-operation, be brought in contact with each 
other. 

“And in using the terms “employer” and “employee,” may I be per- 
mitted to suggest that I do not believe any man can be his own credit man, 
any more than a man can be his own lawyer. I recall buying a piece of 
real estate with some money which my mother was good enough to ad- 
vance. I was apprehensive that my anxiety to become the owner of that 
piece of property might blur my professional opinion and cause me to 
overlook defects in the title which I might otherwise discover, so I had 
another lawyer examine the abstract of the title. Doctors tell me that 
they do not prescribe for members of their own family, because of the 
personal anxiety which they might feel under the circumstances. And 
so I believe that the natural desire of the head of the house to sell the 
bill, and do as much business as possible, does, to some extent, interfere 
with the equilibrium so necessary to accurate judgment in the extension of 
credits ; and for that reason a man who attempts to be his own credit man 
is making a very great mistake, and so far as my own experience is con- 
cerned the greater number of credit men whose acquaintance I possess are 
not the owners of the business in the case of a firm. In the case of a cor- 
poration, their holding of stock is of a limited amount. 

“Now we have the relation created, of employer and employee; the 
credit man entering the employ of the house. There should, of course, 
be the greatest co-operation between the owners of the establishment and 
the credit man; no chiding of the credit man because in his caution he 
turns down a bill that ultimately may have been paid, nor reproaches 
heaped upon his head because humanly he makes an error and ships a bill 
of goods which will not be paid for. In other words, the head of the 
house should be loyal to the credit man, and stand behind him on all 
occasions. 

“Having established these relations with the head of the house, of 
exceeding importance is the relation between the credit man and the sales 
department, There is a theory prevalent in some walks of life that the 
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‘credit man is the natural enemy of the salesman, and that he is possessed 
with a desire to have the salesman go out and spend his time and money 
selling bills of goods which the credit man may reject. Upon the other 
hand, the credit man sometimes gets the idea that the sole aim and object 
of the salesman is to sell goods to merchants whose application for credit 
he cannot pass. Then the credit man sometimes overlooks the point of 
view of the salesman; forgets that he is writing in a comfortable office 
amid pleasant surroundings, while the salesman may get his letter perhaps 
late at night, in a hotel far from comfortable, after he has made a long 
journey, and is tired and irritable, and he does not entirely appreciate the 
letter which the credit man has written. 

“The next person with whom he should co-operate to the greatest 
extent is the customer himself. You are not interested so much in selling 
a man one year and having him fail, as in selling him as much as he can 
conveniently pay for, and then sell him again the next year. In that 
sort of co-operation you are sometimes doing the customer a kindness in 
not giving him as much credit as he desires, in pointing out that it is not 
necessary for him to buy all at once, but as much as he needs, and to pay 
for them, and then buy more, or in advising him as to what he should 
buy. 

“Not only in the extension of credit, should there be the utmost 
co-operation between credit man and customer, but there should be more, 
if possible, at the time when the affairs of the customer become involved. 
The duty of the credit man, then, is like that of the doctor—it is for him 
to save the patient, if possible, and keep him in business, in such a way 
that he may ultimately pay more on his indebtedness than if he should 
fail then and there. _In the working out of the problem, the credit man 
may establish a relation between himself and the customer which will 


bring to that house a customer who will never leave it, but stay with it 
always.” 


St. Louis Credit Men’s Association. 


Interesting addresses were made at the November meeting of the 
St. Louis Credit Men’s Association. 

Lewis T. Tune spoke on “Conditions in the South and Southwest,” 
and C. C. Robertson on “Retail Credits.” 


Seattle Credit Men’s Association. 


The regular monthly meeting of Seattle Credit Men was held at the 
Hotel Washington, November 14th. About thirty were present. Dinner 
was served at 6.30 P. M. Immediately following, the regular order of 
business was taken up. 

A committee was appointed to suggest a uniform blank to be used by 
travelers when opening new accounts. 

The subject for discussion was “The Collection of Accounts.” The 
discussion was quite general and very informal. Many interesting points 
were brought out, and those present went home satisfied that the evening 
had been well spent. 

Among the speakers was Mr. A. L. Patterson, of the Chicago Asso- 
ciation. 

Mr. F. W. Baker, the former President of the Association, had just 
returned from a trip East and favored the meeting with a very interesting 
account of his trip. 

The Committee on Membership reported two new names, and prom- 
ised at least five more for the next meeting. 
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STANDING COMMITTEES, 1905-1906. 


Lecistative CoMMITTEE. 


Alfred H. Burt, Chairman, Burt-Sindele Fac- 
tory, Buffalo, N. Y. 

H. W. Coffin, Moore & Handley Hdw. Co., 
Birmingham, Ala. 

C. A. Anderson, Oklahoma Vinegar Co., Ft. 
Smith, Ark. 


J. D. Pee 

eles, ‘al.; Melville 
Klauber-Wangenheim Co., San 
Cal.; Robert L. Toplitz, Robert L. 


litz & Co., San Francisco, Cal. 


m, Simpson & Hack Fruit Co., 
Klauber, | 


O-, | 


| 
i 
| 
| 


R. R. Gillette, J. S. Brown & Bro. Merc. Co., 


Colo. 


w. J. Pearson, The Jewell Belting 
Hartford, Conn. 
John R. Hudson, Delaware Hdw. Co., 
mington, Del 
R. V. Covington, The Covington Co., Jackson- 
ville, Fla. 
e. Kiser, M. C. Kiser Co., Atlanta, Ga.; 
R. Finegan, J. Rosenheim & Sons, 
Ga. 
E. M. Newton, Reid, Murdoch & Co., 
Chicago, Ill. 


Denver, 


Co., 


Ww. 


Cc 


Wil- | 


F. oe Day, Havens & Geddes Co., Indianapolis, | 


Ww. _ nanan, 
Vinita, 

B. Highan, ‘Sioux City, Ia. 

Sone B. House, Lehmann-Higginson Gro. Co., 
Wichita, Kan. 

B. Nordeman, J. M. Robinson, Norton & 
Co., Louisville, Ky. 

S. Foster, Louisiana Tobacco Co., New Or- 
leans, La. 
B. Crosby, A. H. Shoe Co., 
land, Me. 


Ross Diggs. Diggs-Vennaman Co., Balti- 

more, Md. 

H. Arnold, Miner & Beal, Boston, Mass. 

R. Treble, Lee & Cady Detroit, Mich.; 
hn Sehler, Brown & Sehler, Grand 


° 
fois, Mich. 
W. B. Cross, F. A. Patrick & Co., Duluth, 
Minn.; R. S. Kolliner, Kolliner Bros. z 
Newman, Minneapolis, Minn.; 
Young. Finch, Young & McConville, é 
Paul, Minn. 


Samuel Rothenberg, Marks, Rothenberg & Co., 
Meridian, Miss. 

E. A. Krauthoff, sarees, New & Krauthoff, 

O. McBride, C. D. 


Kansas City, Mo.; 
‘St. dosent Mo.; Geo. R. 


Smith Drug Co., 
TL oncne dw Co, St. Louis, 
Chas. E. Virden, Ryan & teas Co., Butte, 


Ratcliff-Sanders Gro. Co., 


Berry Port- 


c. 
c. 
H. 
J. 
& 


Barclay, 
Mo. 
Mone. 
L. Kennard, Weren Paint & Glass Co., 
Lincoln, Neb.; 7 a. Taylor, F. P. Kir- 
maha, 


Jas. 


kendall & Co., Neb. 
Chee, 1 _ Page. Page Belting Co., Concord, 


Newark Varnish Works, 


ec - ebns, ross-Kelly & Co., Las Vegas, 


Howard Marshall, Jos. Wild & Co., New York, 
N. Y¥.; Geo. G. Ford, P. 


. Lewis 
Rochester, N. ¥.3 Gan, if Polk, 
Calder Drug Co., Troy, 
w. 3 Hill, Oakland "Mfg. "oe Winston-Salem, 


Nelson K. Burdick, Hall-Robertson Hdw. Co., 
Fargo, N. D. 

Max Silberberg, Feder-Silberberg Co., Cincin- 
nati, Ohio; W. J. Glidden, Glidden Var 
nish Works, Clevelaad, Onio; B. 
Dennis, Green-Joyce Co., Columbus, O.; 
Geo. L. Fordyce, Geo. L. 
Youngstown, Ohio. 


Eugene weer Kerfoot, Miller & Co., Okla- 


homa. a. 
W. B. Roberts, Lang & Co., Portland, Ore. 


Ross, 
Polk & | 


| 


Fordyce & Co., | 
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jos. S. Potter, Folwell Bros. & 
phia, Pa.; F jones, Allen 
& Co., Pittsburgh, Pa. 

Cc $s. Sisson, C. S. Sisson Co., Providence, 


John e: Tiedeman, 
Charleston, S. C. 

Wm. Koenig, Jr., Andrew Kuehn Co., Sioux 
Falls, S. D. 

Jas. A. Cash, Trigg, Dobbs & Co., Chat- 
tanooga, Tenn.; W. H. Williamson, Nash- 
ville, Tenn.; A. B. Carruthers, Car. 
ruthers-Jones. Shoe Co., Memphis, Tenn. 

John P. King, Southern Cold Storage & Pro 
duce Co., Fort Worth, Tex. 

W. E. Greene, The W. E. Greene Co., Bur- 
lington, Vt. 

E. F. seeter. Craddock, Terry & Co., Lynch- 
burg, L. Whichard, Winston- 
Whichard. "Co., Norfolk, Va.: John B. 
Metzger, W. H. Miles Shoe Co., Rich- 


mond, Va. 
F. C. Fischer, Fischer Bros., Seattle, Wash. 
anges Dry Goods Co., Wheel- 


H. Quarrier, 

ing, W 

Jas. McLeod, Roundy, Peckham & Dexter Co., 
Milwaukee, Wis. 


MemsBersuip Com MITTEE. 


Jay B. Pearce, Chairman, The J. B. Pearce 
Company, Cleveland, Ohio. 

Wm. F. Lyon, The Cady- Ivison Shoe Com- 

pany, Cleveland, Ohio. 

Frederick A. Grossenbacher, The Sterling & 
Welch Company, Cleveland, Ohio. 

Kenneth R. Taylor, The Lorain Coal and Dock 
Company, Cleveland, Ohio. 

W. M. Pattison, The W. M. Pattison Supply 

Company, Cleveland, Ohio. 

Business Literature CoMMITTEE. 

W. A. Given, Chairman, Pittsburgh Dry Goods 
Company, Pittsburgh, Pa. 

L. C. Sadd, The Nevin Paint Company, Pitts 
burgh, Pa. 

J. L. Dickson, Siller, Narten, 
pany, Pittsburgh, Pa. 

A. D. Sallee, Mellon National Bank, Pitts 
burgh, Pa. 
“ee Cree, Alling- Corry Company, Pittsburgh, 


Philadel. 
on ee 


Otto Tiedeman & Son, 


Barnes Com- 


CoMMITTEE ON IMPROVEMENT OF MERCANTILE 
Acency Service. 
W. G. Seely, Jr., Chairman, The Detroit Stove 
Works, Detroit, Mich. 
. J. Crowley, Crowley Bros., Detroit, Mich. 
urray D. Wasson, Parke, Davis & Co., 
troit, Mich. 
A. H. Zenner, Zenner Disinfectant Company, 


Detroit, Mich. 
Cc. A. Simon, Acme White Lead and Color 


Works, Detroit, Mich. 


Committee on Crepit Department Metuops. 

Eugene E. Elkus, Chairman, Elkus-Brenner 
Company, San Francisco, Cal. 

W. C. McCloskey, Feds c Hardware & Steel 
Company, San Francisco, a" 

Geo. S. Nevin, Nathan, Dohrmann Company, 
San Francisco, Cal. 

Teale an Bee Bros., San Francisco, G 

Ww. Capell, J. Brandenstein & Co., San 
em Gal. 


Wm. Swartley, Holbrook, Merrill & Stetson, 
San Francisco, Cal. 


Comittee on Crepit Cooperation. 
Geo. L., Pender, Chairman, American National 
Bank, Richmond, Va 


W. J. Carter, Carter, Webster & Co., Balti- 
more 


Md. 
E. F. Sheffey, Craddock, Terry & Co., Lynch- 
burg. Va. 
Cc 


. Wiichard, Winston-Whichard Co., Nor- 
olk 
D. & Kirkland, J. K. Orr Shoe Co., Atlanta, 





- STANDING COMMITTEES, (Continued) 


CoMMITTEE ON INVESTIGATION AND PRosECUTION 
oF THE NATIONAL ASSOCIATION 
or Crepir Men. 
David S. Ludlum, Chairman, Philadelphia Na- 
tional Bank, Philadelphia, Pa. 

Joseph Marks, A. Lehmann & Co., New Or- 
leans, La. 
David H. Brown, weer? Furniture Co., 

ane Rapids, M 
Cok The i Volfe Bros. Shoe Co., 
Saree Ohio. 
L. J. Kadeski, The Defiance Garment Manu- 
facturing Co., St. Louis, Mo. 


COMMITTEE ON Fire Insurance. 


James L. McWhorter, Chairman, Montgome: 
Moore Mfg. Co., Nashville, Tenn. ne 

W. Alfred Wilson, W. A. Wil & Sons, 
Wheeling, West Va. oe ” 


D. E. Jones, Dudley E. Jones & Co., Littl 
in or 


Lee Hays, L. Hays Saddlery and Leather Co., 
Wichita, Kansas. 


T. P. Holland, Tootle-Wheeler & Motter Mer- 
cantile Co., St. Joseph, Mo. 


Directory of Officers of Affiliated Branches 
of the National Association of Credit Men. 


BRANCH ASSOCIATIONS. 


ATLANTA, GA.—Atlanta Credit Men’s As 
sociation. President, Wilmer L. Moore, | 
W. L. Moore & Co.; Secretary, E. L, 
Rhodes, Ernest L. Khodes & Co. 


BALTIMORE, MD.—The Credit Men's Asso- | 
ciation of Baltimore. President, A. L. 
Rosenaur, ieeere Bargain House; 
Secretary, S. D. Buck, 103 Hopkins Place. 


BIRMINGHAM, ALA.—Birmingham Credit 
Men’s Association. President, R. A. Por- 
ter, Goodall, Brown & Co.; Secretary, G 
B. McVay, Amzi Godden Co. 


BOSTON, MAGS —Senen “ey: 4 
ti ent, Jo ° 
sociation resi 7: 


Brown, Durrell & Co.; 
1020 Tremont Buildi 


Bird, 

BUFFALO, N. Y.—Buffalo Sa Men’s As 
sociation. President, Alfred H. Burt, 
Burt & Sindele; Secretary, J. J. Dolphin, -| 


187 Hoyt Street. 


CHATTANOOGA, TENN.—The Credit Men’s | 
Association of Chattanooga. President, | 
A. T. Ham, Miller Bros. Co.; Secretary, | 
E. E. Hoss, Jr., The Hall-Melton Hdw. Co. | 


CHICAGO, ILL.—The Chicago Credit Men’s | 
Association. President, John C. Boss. 
Liquid Carbonic Co; Secretary, John | 
Griggs, No. 218 La Salle St. 


CINCINNATI, O.—The_ Cincinnati Credit | 
Men’s Association. President, Max Sil- 
berberg, Feder-Silberberg Co.; Secretary, | 
Henry Bentley, 210 Bell Block. | 


CLEVELAND, O.—Cleveland Come Men’s 
Association. President, T. Robbins, | 
Cleveland Hdw. Co.; Ree Kenneth 
R. Taylor, Lorain Coal and Dock Co. 

COLUMBUS, O.—Columbus Credit Men’s As- 
sociation. President, H. M. Powell, The 
Wolfe Bros. Shoe Co.; Secre , Benson 
G. Watson, Union National : Bldg. 


DALLAS, TEX.—Dallas Credit Men’s Asso- 
ciation. President, E Gannon, Ameri- 
can Exchange National Bank. 


DENVER, COL.—The Denver Credit Men’s 
Association. President, L. B. Bridaham, 
bee pee Co.; Secretary, I. 

Daniels & Fisher Stores Co.; 
‘Acsletant ee ee > 2 thew, 
Colorado National Bank 


DETROIT, MICH. ~Detrit Cre 


sociati Walter < iter G. Seep, Je Jr., 
Detroit Stove Works: 
a No. 506 Wayne ts Bask 
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DULUTH, MINN.—The Jobbers’ Credit As 
sociation. (Duluth-Superior.) President, 
Daniel Waite, Blake & Waite Co.; Secre- 
tary, James H. Nolan, Knudsen-Ferguson 
Fruit Co.; Assistant Secretary, H. 
Green. 


FORT WORTH, TEX.—Fort Worth Credit 
Men’s Association. President, A. 
Foute, Waples-Platter Gro. Co.; Secretary, 
Geo. Diehl, Credit Adjuster. 


GRAND RAPIDS, MICH. — Grand Rapids 
Credit Men’s Association. President, 
David H. Brown, Century Furniture Co.; 
aoe A. B. Merritt, Valley City Mill- 


HOUSTON, TEX.—Houston Credit Men’s 
‘Associat 


tion. President, J. T. Gibbons, 
pee Packing Co.; Secretary, Geo. P. 
rown. 


KANSAS CITY, MO.—Kansas City Associa- 
tion of Credit Men. President, Geo. H 
Edwards, Edwards & Sloane Jewelry Co. 
Secretary, Edwin A. Krauthoff, Karnes, 
New & Krauthoff. 


JACKSONVILLE, FLA.—Jacksonville Credit 


Men’s Association. President, C. W. Bart- 
leson ; Secretary, J. W. Clark. 


LINCOLN, NEB.—Lincoln Credit Men’s As- 
sociation. a oe. Chas. Herman, Her- 
man Bros. Mfg. Secretary, J. Frank 
Barr, 507 Richerds” Block. 


LOS ANGELES, CAL.—Los Angeles Credit 
Men’s Association. President, Frank 
Simpson, Simpson Hack Fruit Co.; 
Seavetary, W. C. Mushet, 323 Bullard 


LOUISVILLE, KY.—Louisville Credit Men’s 
Association. President,S. A. Hilpp, S. A. 
Hilpp & Co.; Secretary, R. Ruthenburg, 
Mendel, Weinstock & 


LYNCHBURG, VA.—Lynchburg Credit Men’s 
Association. President, L. D. Horner 
Oglesby-De Witt Company; Secretary, W. 
J. D. Bell, Quinn-Marshall Company. 

MEMPHIS, TENN.—The Memphis Credit 
Men’s Association. President, John W. 
Bailey, Day & Bailey Grocer Co.; Secre- 
tary, J. C. James, 11: Madison St. 

MILWAUKEE, WIS.—The Milwaukee Asso- 
ciation of Credit Men. President, R. J. 
Morawetz, The Morawetz Co.; 
H. M. Battin, Standard Oil Co. 


aeons ent She 1 a a Credit 


bry Sa ao & cies Secret >. 





BASE VILLE. SENG —-teintte one 


st S & Walsh Hat Co.; * 

rry, Sperry s at 

Sper 7% M. Thomas, American ane 

NEW ORLEANS, LA.—New tase 
Pa Rviser 


H. J. Sayers, No 320 Broadway 
NORFOLK, VA —Norfolk Credit Men’s Asso- 
ciation. President, A. Lee Rawlings, 
Oberndorfer Com y, Inc., Secretary, 
W. H. Lumsden, mber of Commerce. 
OMAHA, NEB.—The Omaha fne of 
Credit Men. President. 
American Hand-Sewed bie Co., Secre- 
tary, E. G. Jones, Credit Clearing House. 
PHILADELPHIA, 
Credit Men’s Association. President, Frank 
S. Evans, Strawbridge & Clothier; Secre- 
tary, S. W. Severson, Room 702, 
Chestnut St. 


PITTSBURGH, PA.—Pittsburgh Association | 
A. Given, | 


S Saree, Bien. ae. =. 
e ttsburg ry Goods Secretary, 
W. L. Danahey, Monongahela Bank Bidg. 


PORTLAND, ORE.—Portland Association of 
Credit Men. President, A. H. Devers, 
Closset & Devers; Secretary, W. L. 
Abrams, Allen & Lewis. 


RICHMOND, VA.—Richmond Credit 
Association. President L. Pender, 
American National Bank; retary, Jo. 
Lane Stern, 1014 East Main St. 

ROCHESTER, N. 
Men’s Association. President, J. H. 

rt, Solomon Bros. & Lempert; —. 


ward Weter, Yawman & Erbe Mfg. Co. | 


ST. JOSEPH, MO.—St. Joseph Credit Men's 
Association. President, C. S. Dic 
Wyeth Hdw. Mfg. Co.; Secretary, B. 
Pinger, Englehart-Davidson Mercantile Co. 
LOUIS, MO.—The St. lous Credit Men’s 
Association. President, L. D. Vogel, Char- 
ter Oak Stove & Range Co.; Secretary, A. 
H. Foote, i3 Granite Building; Assistant 
Secretary, Ford La B. Wilson, 503 Granite 
Building. 


ST. 


. W, Austin, | 


PA.—The Philadelphia | 


No. Toor | 


Y.—The Rochester Gem 





ST. PAUL, MINN.—St. Paul Credit 
Associa President. 50 


tion. . H. A. 
Wemott-Howard Co.; » 
Parker, Merchants’ National Bank. 

SAN PIEGO CAL.—The Credit. 
San Presiden 


es Fifth Street 
Smith, 84: Fifth Street 


SAN FRANCISCO, CAL.—San Frane 
Credit Men’s Association. President, 
Brenner, Elkus-Brenner : 

Ben Armer, No. 535 Parrott “Bldg. 


SAVANNAH, GA.—Savannah Credit 
Association. President, Wm. D. or 
i; D. & Co.; Secretary, W. J. D 
an, Chamber of Commerce. 


SEATTLE, WASH.—Seattle Credit Men’s 
sociation. President, F. T. ‘Fischer, Fi 
Bros.; Secretary, Geo. F. Telfer, Natio 
Grocery Co. 

SIOUX CITY, 
Credits; President, 
Hardware Co.; 3 
Lukes, Security Nationa 


IA. Fm hae Bureau 
ake . 


Bank. 


SIOUX FALLS, S. D.—Sioux Falls C 
President, J. 
Secretary, R. 


Men’s Association. 
Fenn, Fenn Bros., 
Cone. 


SPOKANE, WASH.—Spokane iano, 
ciation. resident, J. omstock, 
kane D. Co.; retary, B. 
bell, i Empire’ State Building. 

TROY, N. Y.—Troy Credit Men’s Associati 
President Hugh Galbraith, The Bow 
Milling & Grain Co.; Secretary, A. 
Cobden, People’s Bank. 


WHEELING, W. VA.—The Wheeling C 
Men’s Association. President, as. 
Franzheim, The Wheelin Potte 
Company ; Secretary, Samuel W. Harp 
Harper & Bro. 

WICHITA, KAN.—Wichita Credit Men’s 
sociation. President, O. P. Taylor, 


{ghaston & Larimer D. G. Co.; Secret 
illis Davis, Suthwestern Drug Co, 


YOUNGSTOWN, 


Inc.; 


O. — Youngstown 

Men's Association. President, W. 
Dales, National Biscuit Co.; Secre 
Charles W. Gilgen, Chamber of Comm 
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